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August 27, 1945 


CPA ON THE WAY OUT—The Central Procuring Agency, purchaser of all lumber for direct 
military uses, is preparing to close up shop; may have folded by the time you read this. 
Army and Navy have cancelled orders for 900 million board feet. The sum total of indirect 
cancellations, such as orders placed with wholesalers by war contractors, may amount to 
much more. 


KEYNOTE TO RECONVERSION is the government's decision to make an abrupt change- 
back to civilian goods production. There will be no tapering off of war orders to avoid un- 
employment during the transition. At the war's onset we had all-out mobilization for war 
production; now it will be all-out mobilization for peacetime production. This policy will set 
the pattern for all industries, including building. 


L-335 LOSES ITS GRIP—The main part of L-335 remains unchanged, but as an operating 
tool the order is practically out of business. The directions carried the operating power, and 
all of them except No. 7 have been lifted—even No. 7 has been amended. Any uncertified 
and unrated order for lumber may now be filled provided it does not interfere with filling 
of certified and rated orders. . . Complete revocation of the order is scheduled for September 


30. 


BE SURE TO ASK FOR CERTIFICATIONS and ratings from those customers who are 
qualified to give them. As a dealer, you can extend these ratings in buying replacement 
stock, and mill is obliged to fill these orders ahead of unrated orders. This will be important 
until final death of L-335. 


L-41 REMAINS IN EFFECT with the same provisions which were announced at the time of its 
last amendment (see AMERICAN LUMBERMAN for June 9, 1945). The sole exception is that 
all limitations have been revoked on industrial construction. The sky is the limit for construc- 
tion of mills, factories, foundries and industrial research laboratories. A certain amount of 
remodeling is possible but new home construction is effectively blocked by the existing limi- 
tations. . . Look for L-41 to be reviewed in the next month or so—and lifted as soon as supply 
of building materials approximates demand, despite objection from OPA and NHA. 


CEILING PRICES FOR HOME CONSTRUCTION are likely to be imposed soon. OPA is 
appointing an Industry Advisory Committee to write a price regulation covering cost of resi- 
dential construction. The National Retail Lumber Dealers Association will be represented on 
the committee. 


BRICK IN SHORT SUPPLY—Half of the Nation’s 800 brick plants are shut down; other half 
working at reduced rate. Output about 15 percent of normal. Reasons: lack of manpower 
and price level that is said to net a loss. . . There’s a chance for a ten. percent increase in 
brick prices, a move expected to increase production. 


BOTTLENECKS IN BUILDING—Other scarce materials are cast iron soil pipe, flashings, 
some types of roofing. A bad obstacle is the shortage of structural clay products. Short- 
age of skilled labor is a serious factor. 


ALL CONSTRUCTION CONTROLS OFF BY END OF YEAR—Such was the prediction made 
recently by Hugh Potter, newly appointed Construction Coordinator. 


NO MORE CONTRACTS FOR GOVERNMENT FINANCED WAR HOUSING—Awarding of 
contracts for government-financed war housing under the Federal Public Housing Authority of 
the National Housing Agency has been brought to a stop. 


LARGER MEETINGS MAY NOW BE HELD—The government has relaxed convention at- 
tendance restrictions so that meetings of up to 150 persons may now be held. Formerly, the 
maximum attendance allowed was 50 persons. 











REPUTATION 


The built-in value and quality of all 
Puritan products--make them America’s first 
choice for strength, durability and long 
life... . Puritan Cordage Mills, Inc., 


Louisville, Ky. . . . manufacturers of sash cord, 









clothes line, and braided and twisted cotton cords. 
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HIGHLIGHTS of the Issue 


>! EveRY LUMBER dealer in the nation is watch- 
ing with interest and anticipation the many 
developments taking place in the governmental 
wartime controls on business as a result of the 
ending of the Japanese war. The article on page 
17 is a roundup of some of the changes and 
relaxations pertaining directly. and indirectly 
to the lumber industry, with an analysis of the 
effects each new amendment will have_on the 
immediate future of the construction business. 
While it can’t state definitely just when the 
nation will be “back to normal,” this article 
will help to answer and clarify some of the 
many questions arising in the minds of lumber 
dealers concerning the effects of peace on their 
plans for the near future. 


> As soon as the people of the nation recov- 
ered from the shock of learning about the 
atomic bomb and its vast potentialities, they 
settled down to wondering how it had all been 
accomplished without a word of its existence 
seeping through to the general public. At the 
same time they began to realize the immense 
amount of quick planning and acting that went 
into every step of its making—and the making 
of the town where all this took place. A com- 


plete new city was literally built from nothing 


in about two years—a monument to the ability 
of the lumber, building material and light con- 
struction industry. The article on page 18 tells 
the story of the building of Oak Ridge—its 
houses, apartments, schools, churches, recrea- 
tion and shopping centers—despite the severe 
wartime shortages of almost every kind of 
building material as well as labor. 


> THE FINAL installment of the series on home 
remodeling is presented on pages 23 to 33. 
This series, which will be incorporated into a 
booklet 38 Ways to Modernize Your Home, has 


covered every phase of home remodeling in- 


‘cluding additions to the exterior, modernizing 
kitchens and bathrooms, improving attics and 
basements for use as living quarters, and utili- 
zation of built-in furniture. This last install- 
ment suggests ways to change living rooms, 
bedrooms and dining rooms, and offers ideas 
for more abundant closet space, more adequate 
wiring, better insulation, and hints for redec- 
orating. These pages offer a wealth of informa- 
tion both to the home owner planning to mod- 
ernize and to the lumber dealer for ger 
to his customers. 
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FREE BOOK 


Write for your copy 

of the Wilson Book, 

full of interesting 

and profitable moe 
about this amazing 
machine. Sent Free 
and postpaid. 






4722 Broadway 


Read This Letter! 
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EDITORIAL 


L-41 vs. Homes for Americans 


Events of the past two weeks reveal the shape 
of things to come. The pattern of reconversion is 
emerging from the mists of uncertainty and con- 
fusion which prevailed at war's end. 

Not that the confusion is all over. Far from it. 
But it is somewhat easier to visualize the situation 
than it was just a fortnight ago. We have thrown 
ourselves headlong into a sudden, all-out recon- 
version effort. It is just as big, just as energetic as 
the all-out mobilization for war production of 
1941-42. The idea of a tapering off of war orders, 
of a gradual transition to peacetime production, 
has gone by the boards. 

President Truman evidently feels that a continu- 
ation of munitions production when the need for 
it has passed would be “made” work of the worst 
kind. We concur. The mighty heave, the sudden 
effort of all-out reconversion will entail painful dis- 
locations and temporary unemployment. In the 
long run, however, it will be cleaner, quicker and 
less painful than a planned economic program for 
the transition. 

This decision of the Administration is doubly 
fortunate. In the first place, no government plan- 
ners had succeeded in drafting a suitable blueprint 
for controlled reconversion. In the second place, 
it has revealed the drive and enthusiasm of private 
industry. Wherever the green light has been flashed, 
industry has been ready with plans of its own. 
Civilian goods will be on the market sooner, with 
less waste of money and materials, than if a grad- 
ual transition had been attempted. 

There will be sore spots in reconversion. Some 
of them will result from labor agitation, some from 
fumbling of the ball by management, and some 
from too-long retention of certain government con- 
trols. 

Home building is apt to fall in the last category. 
If L-41 is not completely revoked—and soon— 
tragic delay might result. At a time when the en- 
tire Nation is crying for living accommodations, 
such a delay would be almost culpable. It would 
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affect lumber dealers adversely. True enough. But 
it's even more important than that. It affects every 
American family now living in cramped, unsuitable 
quarters. It affects every returning veteran who 
must find a place to live or to house his family. 

Last June’s relaxation of L-41 makes possible a 
certain amount of remodeling work, but that is an 
insufficient answer to our housing problem. Addi- 
tional changes in the order last week took the lid 
off industrial construction, but that will provide no 
homes. 

Construction liberated from the grip of L-41 
includes foundries, mills, factories, plants and lab- 
oratories — practically any building intended to 
house a manufacturing or processing industry. The 
theory seems to be that these industries provide 
more jobs and that their expansion will forestall un- 
employment. But what good are jobs if the workers 
have no place to live? 

The home building industry can provide jobs. 
It can also provide much needed shelter for Ameri- 
cans. Before it can do either it must be unshackled, 
freed from the still-clinging limitations of L-41. 

From a national viewpoint the resumption of in- 
dustrial construction means little to lumber dealers, 
whereas the resumption of home building would 
mean a great deal to them. Much as that means 
to us it is not the basis of our argument. We feel 
that it was wise to free industrial construction, but 
we believe that home building should also be freed. 
It must be freed to give meaning and depth to our 
all-out reconversion effort. An employed American 
must be a well-housed American. 

The retention of L-41 has been described as an 
attempt to hold prices in line and avoid a black 
market in housing. Perhaps that is so. At least the 
most strenuous objection to its complete revocation 
came from OPA and NHA. Perhaps these agencies 
are merely trying to perpetuate their powers. 

We believe the fears of a black market in home 


building have been over-emphasized. If we want 


to make it a truly “‘all-out’’ reconversion, we should 
abolish L-41 and unshackle private industry. Amer- 
icans need homes. 
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2 Out of Lrety 3 
need ceiling or wall repairs 





American Home Survey Indicates Vast 


Modernization Market WAITING FOR PEACE 


NEW, nationwide survey, 
conducted independently by 
American Home Magazine, reveals 
significant facts about your post- 


war market for Upson Panels. 


Two out of every three home-owners 
report that they have cracked walls 
or ceilings—a huge, waiting market 


for renovation and repair. 





Beautiful crackproof walls 

and ceilings are easily and 

profitably installed by any 
good carpenter. 


PACEMAKER IN CRACKFR 


Millions of these home owners are 
waiting only for the return of 
normal conditions to obtain a 
permanently crack-proof wall or 
ceiling with Upson Panels. There 
are many of these ready-to-buy 


prospects right around you. And 


it is business you can handle 
promptly, easily and profitably 
when Upson Panels are again 
available. 

A big, big market for Upson 
Products awaits you. The Upson 
Company, Lockport, New York. 











Upson Products are Easily Identified 
By the Famous Blue-Center 
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HE momentous changes now tak- 
ing place in the nation’s govern- 
mental war-time controls on business 
and in our economy as a result of the 
sudden ending of the Japanese war 
are SO numerous that it is difficult 
for the average business man to keep 
abreast of developments much less 
stop to consider what the long-range 
effects will be. As in every business, 
however, retail lumber dealers are 
watching developments with intense 
interest and anticipation. 


LUMBER CONTROLS RELAXED 

During the last two weeks the 
nation’s lumber industry has been re- 
lieved of all the directions to the lum- 
ber control order L-335, with the ex- 
ception of Direction 7 which still spe- 
cifies that certified and rated orders 
must be delivered ahead of unrated 
and uncertified business. The main 
part of the order remains unchanged, 
is but as an operating tool for WPB 















without the directions, it is practically 
discontinued. Lumber allotments un- 
der the order, with the accompanying 
certifications and ratings, will con- 
tinue in effect until the end of the 
current quarter. No lumber allotments 
are to be made for the fourth quarter 
and it is now generally felt that the 
entire order will be revoked Septem- 
ber 30. It will be wise for dealers 
who can still receive and place cer- 





dle tified and rated business to do so 
because it means speedier delivery. In 
ably the meantime however, retailers may 


sell any amount of lumber they wish 
lo any purchaser so long as it does 
not stand in the way of delivery of 
certified and rated business. 


yain 





tates PLYWOOD FLOWS FREELY 
pson The limitation orders on plywood 
k listribution—L-150 and L-150a—have 
York. been revoked, with future government 
orders being handled under the gen- 
: ral priority system set up June 30 
itified known as PR29. This is the regula- 


r tion that provides MM and AAA rat- 
gs, one military and one civilian, to 
be used only in breaking bottlenecks 
i procurement of materials essential 
'o the military forces or to orderly 
Civilian reconversion. 

The Central Procuring Agency is 
out of the lumber market and is now 














Standing business that had been 
~@Placed was cancelled and requisitions 
that had not been placed have been 
‘turned to the military services. 
Since 1940, the Quartermaster Corps 







‘losing up shop. Most of the out-- 


APPRAISING THE OUTLOOK 


Retail lumber industry welcomes relaxation in some wartime 
controls. Lumber and plywood distribution going back to 
normal channels. Other war agency regulations affecting 
industry revoked and modified. 





to press: 


enforcement policy. 
regulations. 





Present Status of Major War Agency Industry Controls 


The summary that follows presents the status of the major wartime 
controls on the industry as they were at the time this publication went 


L-335—All directions revoked except Direction 7, which has been rewrit- 
ten to permit all suppliers (sawmills, wholesale and retail yards) to 
sell any species of lumber uncertified and unrated if it does not in- 
terfere with the filling of certified and rated orders. 

A-150 and L-150a—All WPB controls over the sale and distribution of 
softwood plywood were revoked August 22. 

L-41—Unlimited industrial construction was authorized by Direction 5 
issued August 13. All other dollar limitations on construction remain 
in force, including the $1,000 limit on new home construction. 

OPA—AII price controls are still in effect and there is no change in 

Dealers must comply with all OPA price 


ODT—No Certificate. of War Necessity needed. No further need to 
keep records on truck mileage, gasoline, oil, etc. 

WMC—War manpower controls revoked. Persons may change jobs at 
will. Employers may hire anyone without USES approval or regard 
to employment or wage ceilings. 

CPA—Central Procuring Agency closing up shop. All military lumber 
purchases in future will be made by individual services. 








and the CPA has purchased 23,202,- 
725,975 board feet of lumber for $1,- 
035,265,499. For the period 1941 
through June, 1945, total consumption 
of U. S. lumber was 171,088,000,000 
feet, with 57.3 percent going to direct 
and indirect military uses. 


L-41 STILL IN EFFECT 

Since VJ-Day newspapers and radio 
stations have drummed away on the 
start of new home construction. To 
date L-41 has not been revoked or 
amended to permit more than $1,000 
in new home construction without 
permission from FHA and WPB. The 
order has been amended to permit 
unlimited construction for industrial 
purposes in the hopes that it would 
speed reconversion. 

The editorial on: page 15 in this 


‘issue discussed the L-41 situation in 


detail. Although it is confidently ex- 
pected the restrictions on new con- 
struction will be removed at an early 
date, there is a movement on to set 
up a price regulation covering the 
cost of residential construction. The 
building materials section of OPA is 
appointing an industry advisory com- 
mittee with the retail lumber indus- 
try being represented by the National 
Retail Lumber Dealers Association. 


WMC-ODT CONTROLS LIFTED 
All War Manpower Commission con- 


trols have been removed and employ- 
ers may hire anyone available with- 
out regard to labor ceilings. Wages 
now may be adjusted by agreement 
between the employer and employee. 

The Office of Defense Transporta- 
tion has revoked the requirement that 
commercial vehicles have certificates 
of war necessity. It is expected that 
the limitations on retail deliveries by 
motor truck will be removed in the 
next month or so. 


LUMBER SUPPLY IN SPOTLIGHT 
With distribution controls, for all 
practical purposes, removed on lum- 
ber the question of supply gets the 
spotlight. Much ado was made over 
the cancellation of a billion feet in 
orders for military lumber, but this 
did not “release” any lumber because 
most of that was for future delivery 
and was still standing in the trees. 
The military forces report a stockpile 
of about 230,000,000 feet in continen- 
tal United States, very little of which 
is expected to ever find its way into 
civilian channels because the military 
forces will still need lumber—about 
150,000,000 feet a month. Only in 

(Continued on Page 64) 
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HILE THE NATION HAILS de- 

velopment of the atomic bomb 
and those who made it possible, no 
small amount of acclaim should also 
be accorded to the lumber, building 
material and light construction indus- 
try for the remarkable accomplish- 
ments in providing housing for the 
thousands of workers employed on 
the project. 

Oak Ridge, Tenn., 18 miles west of 
Knoxville, is in many respects unique 
in history. Heart of the government’s 
atomic bomb project, this city which 
grew from nothing to 75,000 popula- 
tion in about two years, dwarfs the 
mushrooming cities of gold rush days 
just as the atomic bomb dwarfs TNT. 
On a site where only oak and pine 
trees dotted small, hilly eastern Ten- 
nessee farms three years ago there 
are now more than 9,000 family dwell- 
ings, 5,000 house trailers, three build- 
ings with 339 apartments, dormitory 
accommodations for 13,000 persons 
and hutment and barracks space for 
16,000. 

Oak Ridge is the residential center 
for the workers in one subdivision of 
the Manhattan Engineer District, 
known as Clinton Engineer Works. 
The Clinton Engineer Works cover a 
huge goverment reservation of 59,000 
acres of which Oak Ridge proper 
covers about eight square miles. Oak 
Ridge is the administrative center for 
the entire Manhattan District, which 
includes the 631-square-mile Hanford 
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Engineer Works near Pasco, Wash., 
and other divisions. The plants at 
Clinton Engineer Works, where raw 
material is separated by three differ- 


Residential area at Oak Ridge, Tenn. 
These are some of the first of the 9,000 
houses built for workers and their families 
at the huge Clinton Engineering Works. 

Note the winding street and wide lots. 


ent methods, include more than 425 
buildings. 
FIRST OCCUPANCY JULY, 1943 

The site, acquired in the autumn of 
1942, was chosen because of its ac- 
cessibility to power and water, its re- 
moteness from the coast and its isola- 
tion. The first family moved into its 
trailer home on July 3, 1943, and the 
first house was occupied on July 27 
of that year. At the height of the con- 
struction period, 1,000 houses were 
built per month. 

Simultaneously with the houses, 
roads and streets, sewers and water: 
works, went the building of schools, 4 
library, theatres, a hospital, a dental 
clinic, recreation centers and athletic 
facilities. The town of Oak Ridge now 
has one high school and eight elemen- 
tary schools with another grammar 
school under construction. At the 
spring term of 1945, there were over 
11,000 pupils and 317 teachers. A hos- 
pital of 300 beds was built at a cost of 
over $1,000,000 and a dental service 
building erected at a cost of $92,000. 
The total outlay for schools, including 
several existing rural schools takel 
over at the start of the work, was 
$3,700,000. 

At Oak Ridge there is evidence 02 
every hand of the nation’s severe wal: 
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Homes, educational and recreational facilities for 


75,000 people built in two years at Oak Ridge, 












Tenn., to make war winning bombs possible. |. 


time shortage of lumber. Although 
200,000,000 feet of lumber was con- 
















scattered in camps on the plant area. 
March 27, 1943, work was started 
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four families. It consists of a two- 
story center section 22x40, with a 














































Tenn. sumed on the project for all uses, al- on the first of the 3,050 cemesto type family on each floor, plus two one- 
9,000 ternates were chosen wherever possi- houses. These were all built on the story wings on each end of the center 
amilies ble. Practically all lumber was pur- site with a minimum amount of lum- section, 28x18 feet, each housing one 
Works. chased by the Central Procurement ber. There are eight variations, in family. Two of these apartments have 
lots. Agency, but men in charge of con- size and accommodations, but in all one bedroom and the other two have 
n 425 struction state that at times they had cases walls consist of fibre board in- two bedrooms. 

to go into the market themselves to terior and asbestos cement exterior 

get lumber when CPA was not able bonded to form wall panels. Major 3,500 PLYWOOD PREFABBED HOUSES 
nn of to move it fast enough. A total of part of the lumber used in these With materials and manpower be- 
Sac 35,000,000 feet of plywood was used houses was for the floor joists, roof coming shorter and shorter, the sec- 
ts re- on housing alone for the atomic bomb trusses and trim. -Oak flooring was ond large expansion in housing units 
isola- project. used in these first houses, but inabil- at Oak Ridge consisted of assembly 
to. its ity to procure sufficient quantities on the site of 3,500 homes of an en- 
d the THREE MAJOR TYPES OF HOUSES fast enough precluded its use in the tirely different type, designated by be 
ly 27 Majority of the housing used on the later houses built, when pine flooring Oak Ridge officials as the TVA house. 
> con- Oak Ridge site consists of three was used. Seven of the eight types All but 200 of these were prefabri- 
were major types—“Cemesto”, TVA and of cemesto houses are single family cated off the site by g#anufacturers 

“Minimal.” There are 3,050 of the dwellings. They vary in size from the in various parts of #@e country and 
ses, Cemesto type, 3,500 TVA and about type “A” which is 24x32 feet with the panels moved igf truck-trailer. 
vater- 500 of the Minimal. In addition to two bedrooms, one 9x11 the other They were mansfafl i@ three-di- 
ols, a these major groups about 1,000 panel- 10x12, a living room 13x18 and a 
lental ized@#emountable dwellings of various kitchen 7x12 to the type “D” which f tg i 
hletic types™"ere transferred to the Oak is 28x60 with three bedrooms—11x14, By: 
» now Ridge project from other government 12x12 and 11x13—a living room 16x23, 
>men- sitey, Weng they were no longer a dining room 12x15 and a kitchen oufer wa 2 
mmar needed Th@*Quilding of a few hundred 8x13. These are t fj ished wi 
+ the houses Of miscellaneous types, using _— substantial hou these hogses 
over frame constru@¥ion, some with wood built on the projé and plymb- 
. hos- siding, rs Ent nate materials, tion to the oak floo ro 
pst of aepent alanitS#n the site to fireplaces and chimrmeys and are set there. lude 
sevice da to gkout'"s;000. “§here are also on concrete block foundations. The house, 
9.000. 5,000 housé tWilers.of various types multiple-type cemesto dwelling houses an “L” 
uding be 
taken 
was 
ce on 
. wal: 
MAN 











off a combination living and dining 
room; a second type 24x24 feet of 
three sections is a two bedroom home 
and the four-section house 24x32 feet 
has three bedrooms, In the latter two 
types the kitchen is separated from 
living and dining quarters by a cased 
opening. These houses have pine 
floors, metal or asbestos flues and the 
majority of them are set on posts. 


500 PREFABBED IN AREA 

The third large group of houses 
added to Oak Ridge have been desig- 
nated as “minimal” type houses. 
About 500 of these have been prefabri- 
cated in a plant in the area operated 
by the engineers and hauled to the 
site by truck. They are smaller than 
the TVA type, and can be built faster 
with less material and manpower. The 
two types of minimal houses consist 
of the single family dwelling 14x20 
with one bedroom and two family 
dwelling 20x28 with one bedroom for 
each family. Two-inch framing is used 
with plywood interior and exterior 
with insulated flat roofs. They consist 
of a combination living-dining room 
and kitchen with bedroom and bath 
adjoining. Flues are of metal or as- 
bestos, floors are pine and the houses 
are set on posts. 


FURNISHED ELECTRICAL APPLIANCES 
Majority of the homes provided by 
the government on the Oak Ridge 
project are equipped with electric 
ranges, hot water heaters and refrig- 
erators. It was necessary to install or- 


Views, left, of various residential areas 
in Oak Ridge, Tenn. All houses there are 
owned by the government and tenants pay 
rents in proportion to the accommodations. 


dinary ice boxes in some of the last 
homes built. A small percentage of 
the houses were completely furnished 
but the bulk of the residents had to 
provide their own home furnishings. 
About one-half the houses are heated 
with forced circulation coal-fired 
warm air furnaces. The balance of 
the houses have coal-burning stove 
heat, except the 500 minimal type 
homes, which are heated by common 
cooking stoves converted to burn ker- 
osene. 

Frontage of the lots on which Oak 
Ride houses are set varies from 40 to 
100 feet on winding streets with 
schools, playgrounds and _ shopping 
facilities in convenient locations to 
the large majority of homes. The gov- 
ernment furnished no garages with 
any of the homes. Rentals vary from 
$22 to $73 per month per family and 
includes water and electricity. No 
gas is available at Oak Ridge. 


DORMITORIES AND APARTMENTS 

During the two and one-half years 
development of Oak Ridge 90 wood 
frame dormitories were built, each 
housing 150 individuals. Forty-seven 
of these are “H” type set on concrete 
block foundations while 43 are of the 
more economical “S” type, set on 
concrete columns which were poured 
in paper forms. Exteriors of the first 
few such buildings were of drop sid- 
ing but shortage of lumber soon ne- 
cessitated the use of mineral-surfaced 
exterior siding. Fibreboard or gypsum 
board was used for the interior in all 
such structures. 

Three small “efficiency” apartment 
buildings of wood frame and asbestos 
cement board construction, each with 
113 apartment units take care of 339 


The smallest and largest of the “cemesto” type houses, below and left. The smaller has 
two bedrooms—10x12 and 9x11; living room 13x18 and kitchen 7x12. The. larger has three 
bedrooms—11x14, 11x13, 12x12; living room 16x23, dining room 12x15 and kitchen 8x13. 
The walls of these houses consist of 4x12-foot fibre board interior and asbestos cement board 
exterior bonded to form wall panels. Only lumber used was for floor joists, roof trusses and 
trim. A total of 3,050 of these houses in eight different sizes and arrangements were built 

on the site. 

















One of the streets in a house. 
trailer camp at Oak Ridge. 1 
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Exterior and interior views, above and right, of the TVA-type prefabricated 
homes, which were shipped to Oak Ridge in panel form and assembled there. 
Built of fir plywood, they can be assembled in one, two or three bedroom units. 
The interior pictured is in a two-bedroom home with a kitchen 8x7, living-dining 
room 16x11 and bedrooms 10x11 and 9x10. Prefabbed in plants in various 
parts of the nation, 3,500 of these houses of the different sizes were shipped to 

Oak Ridge. 


families. Most of these consist of a 
combination living and dining room 
12x13, one bedroom 10x13 and a kitch- 
enette, although there are a few two- 
bedroom apartments in these struc- 
tures. The apartments rent for from 
$30 to $50 per month. 

Approximately 90 one-story 20x100- 
foot barracks of fir plywood construc- 
tion were prefabricated off the site 
and hauled there in panels for erec- 
tion. These barracks, plus several 
hundred 16x16 plywood hutments, pro- 
vide housing for 16,000 workmen. The 
Army engineers also utilized 204 farm 
houses that already existed on the 
59,000-acre site. 


5,000 HOUSE TRAILERS 

The 5,000 house trailers were 
provided for Oak Ridge residents by 
the Federal Public Housing Author- 
ity. They consist of a wide va- 
riety of types, many of them made of 
plywood, and other of hardboard or 
steel. A large number of these were 
transferred from other government 
projects while some were new when 
brought in. It was necessary to con- 
struct numerous utility buildings in 
the trailer camps to provide water, 
toilet, bathing and laundry facilities. 
Trailers rent for $15 per month. 

At the present time about 50 per 
cent of Oak Ridge’s 75,000 population 
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lives in houses and apartments, about 
21 per cent in dormitories, another 21 
per cent in trailers and about eight per 
cent in hutments. Eighty miles of 
streets serve the residential area. 
There are about 300 miles of roads on 
the Oak Ridge or Clinton Engineering 
Works site. 

Labor turnover and absenteeism be- 
came major problems early in the Oak 
Ridge project. It was soon found that 
job dissatisfaction as a whole hinged 
on lack of adequate living and social 
facilities present in normal American 

(Continued on Page 54) 





To speed the drying of paint on as- 
sembled sections, one firm used batteries 
of violet ray lamps. Five firms supplied 
TVA type pre-built plywood houses for 

the Oak Ridge, Tenn., housing project. 
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Three-dimension section of house for 
project takes shape along assembly line. 
Plywood roof, wall and floor sections 
were prefabricated previously, then as- 

sembled on movable trucks. 





Although simple jacks were utilized 
for relatively small prefabbed house 
erection jobs, crane, bulldozers and other 
heavy equipment speeded placement and 
joining of sections at the Oak Ridge and 
Richland projects. (Unpainted panels are 
merely for protection of interior, are re- 

moved when sections are joined.) 





Interior view of smaller TVA type 

house, taken over built-in cabinet, shows 

part of dining section of living room and 

into compact but completely equipped 

kitchen. Plywood walls have natural fin- 
ish; ceilings are painted. 
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OW THAT VJ-DAY is here, it is 
imperative that retail lumber 
dealers get set immediately to take 
care of the tremendous market open- 
ing up for home remodeling and build- 
ing. In the very near future the only 
limitations on the amount of such 
construction that can be done will be 
the availability of materials and man- 
power. It also brings into sharp focus 
the necessity of the retail lumber in- 
dustry selling the public on the fact 
that the lumber dealer is the man to 
see first when a homeowner plans any 
sort of home construction, whether it 
be remodeling or new building. 

Some time ago, in anticipation of 
the period now unfolding immediately 
before us, the American Lumberman 
planned and began production on the 
32-page booklet titled, “38 Ways to 
Modernize Your Home.” The third 
and last 10-page instalment of this 
retail lumber dealer sales promotion 
tool appears in this issue. The first 
instalments appeared in the August 4 
and August 18 issues. When publica- 
tion began the book was titled “How 
to Modernize Your Home” but that 
has now been changed to the title 
which appears on the cover reproduced 
on this page. 

The book is addressed to consumers 
and deals only with home moderniza- 
tion and remodeling, because this is 
the type of business which will open 
up in volume before the material and 
manpower supply situation reaches the 
point where new home building can 
reach appreciable volume. ‘38 Ways 
to Modernize Your Home” is designed 
to stimulate interest in home remodel- 
ing and at the same time convince 
home owners planning such work that 
the retail lumber dealer is the man to 
see about such work. The first instal- 
ment dealt with suggestions on home 
exterior changes and improvements 
that would enlarge and add to the 
livability of an older existing home 
and at the same time bring its appear- 
ance up to date. The second instal- 
ment of 10 pages contained ideas for 
modernizing kitchens, attics, base- 
ments and bathrooms together with a 
page of suggestions for built-in furni- 
ture to utilize nooks and corners in 
older homes. This third instalment 





Promotion For the Huge 
Home Modernization Market 


With VJ-Day here gradually increasing sup- 
ply of materials and manpower will make 
completion of such jobs possible. Third in- 
stalment of consumer booklet on home mod- 
ernization ideas in this issue. 


covers living rooms, 
dining rooms, bed- 
rooms, closets of all 
types, fireplaces, wir- 
ing, insulation, 
weather stripping 
and numerous small- 
er essentials that can 
go into the older 
homes to bring them 
up to present stand- 
ards. The three 10- 
page instalments will 
be printed in a 32- 
page book in colors 
with front and back 
covers to provide an 
advertising piece for 
those dealers who 
are interested. The 
back eover will in- 
clude space for a t 
dealer’s ad and firm 
imprint. 

The book was pub- 
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home - inside 

urprisingly little 

erise. This book tells 

how ar ouse can be made attract 


ive, modern and completely livable. 





lished serially in 
American Lumber- 
man because it con- 
tains so many ideas 
that dealers and their salesmen can 
use in their daily contacts with cus- 
tomers. Because it is addressed to 
consumers and is not a technical piece 
of literature, dealers will find many 
features in the book that can be 
adapted to use in their newspaper ad- 
vertising to assist them in persuading 
the public they have the materials and 
kind of service it takes to do the right 
kind of a job with a minimum of con- 
fusion and work on the part of the 
home owner. 

At the risk of repetition for those 
who have read the two previous in- 
stalments and the introductions to 
them, dealers are again reminded of 
the value of the “Check Lists” accom- 
panying each section in the booklet. By 
taking these check lists and going 
through any home, the owner can 
make an inventory of the condition, 
livability and function ofgall parts of 
the house. Defects that have been 
overlooked, ignored or neglected can 
be revealed. On the same pages with 
the check lists are suggestions for 
remedying such faults when they ex- 
ist. This should be a strong stimulant 
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This is a reproduction of the cover that will appear on the 
“38 Ways to Modernize Your Home” booklet. 


to the home owner to proceed with 
the jobs needed as soon as possible, 
especially when it is pointed out in 
the booklet that all he has to do is 
get in touch with his lumber dealer 
who will give him “one-stop” service 
on the planning, financing and com- 
pletion of the job. Although not all 
retailers are equipped to provide all 
these services, there are very few deal- 
ers who are not set up so they can 
arrange for the financing of the job 
and the hiring of a reputable con- 
tractor to do the job satisfactorily. 
With many retail outlets not even 
closely allied with the building field 
taking on many of the material lines, 
it is imperative that retail lumber 
dealers get to the public first with 
the best in promotion and service if 
they are to retain their position in 
the market. “38 Ways to Modernize 
Your Home” is being offered to the 
industry as one of the tools to use 
in combating this type of competition. 
The book is not flashy or elaborate, 
but tells a down to earth brass tacks 
story of the many ways in which lum- 
ber dealers can help their customers. 
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The Rooms You Live In 


> in any room, however im- 
portant, is by no means the only 
quality for which to strive. In the mod- 
ern home it must blend with and serve 
the larger purpose of usefulness. The 
pictures shown in this section illustrate 
how built-in units, open shelves and 
other types of storage space have been 
provided to make the rooms models of 
attractiveness and efficiency. Indeed 
a wide variety of room types are pos- 
sible to meet the individual require- 
ments of any family. 





® View at top left is of a dining room 

where the use of alcove windows has 

conferred a sense of spaciousness. In a 

room too often crowded by its practical 

requirements, this arrangement affords 

desired light as well as a distinctive air 
of elegance. 


@ The atmosphere in this pleasant dining 
room, center, of the Colonial period, was 
obtained by correct selection of wall pa- 
per, woodwork and mirrors. Wall con- 
struction is of plywood. Note the built- 
in corner china closet and, rear, the con- 
venient proximity of the kitchen. 


® Wood beams and decorative insulat- 
ing board give the dining room, bottom, 
color and distinction. Planked shaped 
boards of various harmonizing colors, ap- 
plied vertically, are in random plank de- 
sign. The ceiling is made of large panels 
of cream colored insulating board with 
highlight reflecting value. 





Check List 


Are the walls and ceilings cracked? 


Do the walls and ceilings need re- 
decorating? 


Are the floors rough, hard to keep clean? 


Would larger or more windows make 
the room more liveable? 


Are partitions, doors, archways and 
closets in the wong places? 

Is the woodwork oldfashioned? 

Is it poorly finished? 

Is your fireplace an eyesore, detracting 
from the living room? 

Are there nooks and corners where built- 
in furniture, bookshelves or additional 
closets could be installed? 

Do your radiators or registers need mod- 
ernizing? 

Would window valances approve the ap- 
pearance of your room? 
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@ This bedroom, with walls and ceil- 
ing made of insulating board, besides 
being attractively decorated is pro- 
tected against winter and summer 
weather extremes. Tile-shaped boards 
in rectangular pattern compose the 
ceiling; larger insulating sheets are 
applied vertically the entire height of 
the room. By leveling the boards at 
the joints a distinctive pattern has 
been created. 








Charm and Comfort for 


HESE FOUR PIC- 

TURES typify the 
various ways a bed- 
room may be treated to 
achieve decorative ex- 
cellence and an ar- 
rangement of the wid- 
est practical livability. 





@ In the newer bedrooms, proper 

exposure to secure the prevailing 

breeze and cross ventilation is impor- 

tant. The corner window, as shown 

above, is an excellent solution for 

both air and light. The walls are of 
sturdy fir plywood. 


Bedrooms 





@ Here’s how a lovely young girl's 
room was created out of a wasted 
half story. Dormer window provided 
an opportunity for creation of an al- 
cove. Bare wooden rafters were cov- 
ered with smooth wallboard and 
painted a pastel shade. By building 
closet at one side of the window, not 
only a closet but an alcove was cre- 
ated. Built-in nook in background is 
practical and attractive. 


4 


@The alcove effect in this little girl’s room grew out of the need for a closet where 
none had been before. Instead of just building the one needed, a pair of closets was 
built with wallboard, one at each side of the window—and presto! A lovely recessed nook 
resulted. Closet at the left opens into the room, while the one on the right opens into the 








hallway. Also note built-in shelf space for playthings. 


LUMBERMAN, September 1, 1945 





Designed for Gracious Living 


i d ceil- 
@ This living room with beame “A 
ing has rugged, —_ 
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rner by the friendly fireplace. 
this co 


@ A window should provide light and also add a decorative 

touch to a room. This combination is well illustrated in the above 

picture. Within the frame of heavy draperies the window and its 

sheer curtains become the background for a graceful flower stand. 

A delightful accent is given by the wood valance to a room 
furnished with almost classic restraint. 


@ This bedroom owes much of its 
charm to the distinctive walls and 
woodwork of knotty pine. Built-in 
units and commodious closet space 
have been wisely provided. 


@ Depth and interest are given to 
this charming bedroom by figured 
wallpaper applied at one end. The 
gypsum wallboard ceiling is painted 
to give the room the illusion of height. 
The newly created dormer effect makes 
it a “sitting-room-bedroom.” Built-in 
shelves are ideally adapted as a stor- 
age space for useful oddments. 


@ The bedroom, left, has walls made of rela- 

tively small panels of. plywood installed hori- 

zontally. All edges of the panels are beveled 

for block effect, and light stain is the finish. As 

shown here the smooth, sleek walls are pleasant 
and restful. 
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® In this living room, above, the cheerful blaze in the 

fireplace seems to beckon one invitingly to the more quiet 

pleasures of life. The built-in bookcase, so ready-at-hand, 

seems almost as though it were seconding the invitation. 

Even the chairs await enticingly. Note also on either side 
the practical, convenient cabinet space. 





@ Here again interior design is enhanced by the inclusion 

of a fireplace. There is, indeed, hardly any scheme of 

arrangement where one cannot be fit in to add a distinc- 

tive, aristocratic touch. Of course, the bookcase helps, too. 
In fact, the two blend into a perfect harmony. 


@ A charming elegance is the keynote of the room at 

right. Not the least feature in the pleasing ensemble is the 

fireplace, with mirror above the mantelpiece and shelves 

for books and art objects on one side. Corner windows 

add light and cheeriness to offset the almost severe wall 
treatment. 


The Hearth of The Home 


‘ROM STERN DAYS of 

the Pilgrims, down to our 
own modern age, the fire- 
place has won a place in 
American hearts by its in- 
herent and endearing qual- 
ity of hominess, In plan- 
ning a remodeling job, 
consider adding a fireplace 
or improving the one in 
your home. 








@ A robust appearance is given to the fireplace above 

by its construction of stone, and by the heavy timber that 

serves as a mantlepiece. The wallboard, which is a mixed 

vertical and horizontal treatment, strikes another rustic 

note and adds fo the general aspect. Ideal for either a 
town house or weekend retreat. 











® This second floor, triple-duty 
unit has much to recommend it. 
Not only are there two spacious 
closets, each of which can serve 
a variety of storage needs, but 
also an attractive alcove has re- 
sulted. The window seat also con- 
tains storage space. 








Check List 
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® this compact closet in a recrea- 
tion room features a sink and 
mirror. There is plenty of cabinet 
and shelf space for bottles, bar 
accessories and what-nots. 














® The alcove shown above is 
surely a tempting retreat. But 
despite its loitering quality the 
window seat contains practical 
storage space, as do the clos- 
ets. For all its attractiveness, 
this combination is utilitarian to 
the utmost. 


® the cramped space of a half-story has here been transformed 
into generous usefulness by studied planning. The double doors 
of the closet, with drawers and shelves, harmonize with the 
room's scheme of decoration when closed. Shelves for books and 
knick-knacks line the wall, while below them cabinets are pro- 

vided. All this in a room once wasted. 
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Abundant Closet 


@ In the planned use of lim- 
ited space this linen closet has 
achieved the ultimate. Generous 
storage space is provided for 
bed linens by shelves in the 
closet proper; and for smaller 
linen items, the two doors have 
been cleverly utilized for racks. 
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@ The versatility of plywood in its application to interior design, is well shown in 

this bedroom closet. A built-in unit, it has the high flush type sliding doors. And to 

carry out the scheme of harmony, it is finished the same as the walls of the room. 
Shelf space and shoe rack are provided. 
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- Home Arteries Can Harden Too 


speeee homes do get out of 
sorts, then the pleasure of 
living is marred. This condi- 
tion may be caused by small 
things that go unnoticed until 
sheer neglect has created a 
nuisance. The only sensible 
thing to do in a case like this, 
is to start correcting every- 
thing — however small — that 
offends. Anyone with real 
pride in his home will want to 
make up a list of such repairs. 
The cost of having them done 
is not great; and the results 
will be a home made better in 
every way. 



































Windows that stick when you open 
and close them are an annoyance that 
can be eliminated quickly and inex- 

pensively. 


The door that jams only needs a 
minimum of attention to give maxi- 
mum service and efficiency. 





Check List 


Do your windows and doors stick when 
you open and close them? 

Would installation of door knobs, locks, 
window lifts, etc., add to the attrac- 
tiveness and livability of your house? 

Do your outside door locks work im- 
properly, not always locking securely? 

Would new doors in rooms and outside 
add to your home’s convenience? 

Do sash cords and balances sometimes 
fail to function so that windows sud- 
denly close? 


Do you lack cross ventilation in some 
rooms? 


Do you need new shades or venetian 
blinds on the windows? 


Do you need doorstops to protect walls 
from injury? 


Have your floors sagged so they are no 
longer level? 


Do your floors and stairways squeak? 


Do your floors need resanding and re- 
finishing? 

Do your radiator and register shutoffs 
fail to work properly? 

Does your doorbell stick? 
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The picture above is no exaggeration! 

It portrays perfectly what happens in a 

house that has not been properly insu- 

lated. No matter how much fuel is used, 

the precious heat units escape. Nof only 

costly in money, this loss of heat brings 
discomfort to everyone. 


INSULATION 


pre: insulation brings 


protection against weath- 
er extremes, and healthful, 
livable comfort results from its 
wise use. Weather stripping 
on windows and doors, insu- 
lation in the attic and walls, 
add much to the serviceability 
of a home. Interiors are 
warmer in winter, cooler in 
summer, and quieter the year 
around. The savings in fuel 
alone, through the elimination 
of heat losses, is often enough 
to pay for the installation. 


Check List Yes No 


Do the walls and ceilings of your house 
need insulation? 

Do you need weatherstripping on win- 
dows and doors? 

Should your brick or stone interior be 
caulked up around doors, windows and 
other openings? 























Do you lack good storm windows and 
screens all around? 


Do you need combination storm and 
screen doors on any outside doors? 


Is your attic adequately insulated? 


Does your attic need louvres to provide 
adequate ventilation? 
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Anyone who has suffered from the 
capricious moods of Old Sol, or cringed 
before the angry blasts of Old Man Win- 
ter, will appreciate escape from these 
weather tyrants. With good insulation 
and weather stripping, your home can be 
comfortable and livable in any season. 





[ YOUR HOME has begun to 
seem drab and uninteresting 
and if you feel ashamed to have 
friends sit and chat in the living 
room because the wallpaper 
looks dirty and the ceiling is 
cracking, now is the time to re- 
decorate. Wallpaper will bright- 
en the room, fresh paint will 
make it seem new again. Often- 
times a printed paper will offer 
new ideas for a complete 
change of color-scheme around 
which you can build a room de- 
lightful for entertaining as well 
as perfect for family living. 





Check List 


Are there indications of deterioration 
around windows, doors, under the 
eaves, around the foundation? 

Does the paint have a tendency to scale 
off? 

Are there leaks around your chimney? 


Do large trees over your roof create a 
hazard? 

Are your ceilings spotted from leaks in 
the roof? 

Do cracks show in the walls and ceilings? 

Are there dark spots around your radia- 
tors or registers? 

Is new paint or wallpaper needed? 


Does the interior decorating conflict with 
the home and furnishings? 


Is your stairway unattractive in style 
and finish? 

Are your light fixtures out-of-date? 

Do your window sills show spots and 
stains? 

Are your door sills showing signs of de- 
cay or wear? 


Are there broken windows that need re- 
pair? 


Do your window screens need new meta] 
insect cloth? 
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can make your “dream 


house come to life 


® a 

Painting 

A coat of paint on the walls of a home can do 
wonders for its appearance. The bright newness 
of the finish effects a complete rejuvenation; and 
if the colors chosen blend with the furnishings, 
it achieves a subtle harmony that adds immeas- 
urably to the charm of living. Design of the 
room, style of furniture and its arrangement, are 
factors to be considered in the selection of a 
color scheme. The right choice can produce the 

illusion of an entirely new room. 


Wallpapering 

Wallpaper, too, can play a most important part 
in doing over a room. One has a choice of va- 
rious patterns; and often one is able to accom- 
plish more in this manner than with the one-tone 
effect. But here, too, one must exercise taste 
and discretion in choosing a style that conforms 
to the prevailing motif of the room. Gayness, 
dignity or a charming sedateness—any of these 
qualities and many others may be expressed per- 

fectly with wallpaper. 


Linoleum 


In the kitchen where so much activity is centered, 
linoleum is an excellent covering. It has the ad- 
vantage of durability, plus a shining appearance 
of brisk cleanliness; and its very quality of 
rightness gives a boost to one’s morale. Of 
course, nothing is worse than linoleum when it 
is spotty and worn; for then no t of polish 
ing can give it life and serviceability. The only 
thing to do is to replace it. The long service which 
linoleum gives makes the cost of replacement 
small; and the many advantages it offers in daily 
usefulness more than offset the initial expenditure. 





The condition of a floor can easily make or mar 
the appearance of a room. When the surface be- 
comes dull, or worn from long usage or neglect. 
no amount of waxing or polishing will help. In 
such a case, sanding or scraping is needed to 
give the floor new life. And whether the floor 
has throw-over rugs, with large exposed areas, 
or a carpet, with smaller spaces showing, the 
value of a shining, smooth-surfaced floor is a 
vital factor in the beauty of any room. As in 
most cases, such attention to revitalizing the home 
has a hidden quality, too; it adds a definite plus 
to re-sale value. 
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sedeguate Wiring -- Key to Homes 


LECTRIC service is the “blood 
stream” of amodern home. On 

this page are listed several impor- 
tant functions which are performed 
wholly or partially by electricity. 
Your home can benefit from mod- 
ern appliances if you have an 


adequate wiring system. 











of Tomorrow 










































































1. Lighting, Radio 
and Small Appliances 


“Lighting branch circuits’ may be No. 14 
gauge wire and, in most homes, are pro- 
tected by 15-ampere fuses or circuit break- 
ers. Should be at least one for each 500 
square feet of floor area. Circuits ending 
more than 35 feet or so from their starting 
point should have larger wire. 


2. Kitchen, Laundry and 
Dining Table Appliances 


Circuits of larger wire (No. 12 gauge) are 
used exclusively for refrigerator, toaster, 
coffee-maker, washer. Protect by 20-am- 
pere fuses or circuit breakers. Should serve 
convenience outlets only (not lights) in the 
kitchen, pantry, dining areas and laundry. 


3. Individual Home Equipment 


Electric range will have its own circuit of 
three wires (No. 6 gauge or No. 8). Other 
circuits will serve water and air heaters, air 
conditioning and thermostats for the auto- 
matic furnace and the like. Needs of 
equipment determine their number and size 
of their wires. 


4. Future Additions to 
Home Equipment 


Spare terminals in the distribution cabinet, 
from which additional circuits can be ex- 
tended later, will serve the new home equip- 
ment you will need and want in the future. 
There should be at least two of them. 
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Check List 


Do your lights “blink” when appliances 
are plugged in? 


Do your fuses blow or circuit breakers 
open frequently? 


Is your iron slow in heating? 


Do you need more convenience outlets 
for using the toaster, waffle iron and 
coffeemaker? 


Would you need additional outlets to 
service a new radio or television set? 


Do your extension cords appear unsight- 
ly, unsafe tangles? 


Do you need convenience outlets for the 
laundry, kitchen and workshop? 


Are the switches that control your elec- 
tric service inconveniently placed or 
otherwise inadequate? 


Is your house too dark—lacking eneugh 
permanent lights to avoid eye strain 
and prevent. accidents? 


Do you plan to install more electrical 
facilities in your home? 


Yes 
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NEWS~TRENOS’ 


Keenan Appointed to Head 
WPB Construction Program 


Moving to enable industry to carry 
out its program of $4,500,000,000 for 
new plant, equipment and alterations 
in the shortest possible time, J. A. 
Krug, chairman of the War Produc- 
tion Board, appointed Joseph D. 
Keenan, the board’s vice chairman for 
labor production, to spearhead the 
gigantic construction program. 

In his new position, Mr. Keenan will 
speed up consfruction activities neces- 
sary for reconversion and will repre- 
sent WPB on the Inter-Agency Com- 
mittee for Construction, recently es- 
tablished by the Office of War Mobili- 
zation and Reconversion. 

“Particular emphasis will be placed 
by Mr. Keenan on industrial construc- 
tion, so that manufacturing activities 
can be expanded without delay, and 
jobs opened up for returning service 
men and for workers as they are re- 
leased from war production,” Mr. 
Krug said. 

Pointing out that the chief factor 
now retarding construction is lack of 
materials and equipment, Mr. Krug 
said Mr. Keenan’s major immediate 
assignment will be to assist in step- 
ping up production of these scarce 
construction materials. The supply 
situation for construction materials is 
expected to ease as a result of military 
cutbacks and relief of manpower 
shortages. Lumber, cast iron soil 
pipe, brick, hardboard, and certain 
types of steel have been critically 
short, but should ease up shortly as 
the WPB drive for increased produc- 
tion gains headway. 


OK Industrial Construction 
Without WPB Authorization 


To speed up reconversion activities, 
industrial construction may be under- 
taken without War Production Board 
authorization, the agency has an- 
nounced. 

This relaxation of construction con- 
trols affects construction of factories, 
plants and other units used primarily 
for manufacturing, processing or as- 
sembling of goods or materials; work 
on units not primarily used for indus- 
trial work if the construction is to pre- 
pare a part of the unit for such work; 
and construction of facilities owned by 
a manufacturer that are necessary for 
handling raw materials or components 
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or for the distribution of his products 
to the retailer. 

Present estimates for “put-in-place” 
industrial construction in 1946 are 
slightly over $1,000,000,000. Retail 
service establishments serving indi- 
vidual customers are not covered by 
this direction 7 to Order L-41, WPB 
pointed out. 


WPB Acts to Eliminate War 
Priorities Control System 

The War Production Board has 
taken action to eliminate at the end 
of September the old wartime priori- 
ties control system, including the 
Controlled Materials Plan, and to sub- 
stitute a new limited system for use 
during the reconversion period. 

The new Priorities Regulation 29 
provides: 

1. Cancellation, effective at once, 
of all “AA” preference ratings (which 
includes all ratings except the special 
“top priority” AAA, the new military 
MM rating, and the new CC rating 
described below) on purchase orders 
that call for delivery after Sept. 30, 
1945. The AA ratings will still apply 
to textiles. 

2. The revocation of the Controlled 
Materials Plan effective Sept. 30,'1945. 

3. Cancellation, effective at once, 
of all allotments of steel, copper and 
aluminum for the fourth and subse- 
quent quarters. 

4. Introduction of a new junior, 
non-extensible, civilian CC preference 
rating to be used in limited cases to 
break bottlenecks in reconversion and 
insure, when necessary, continued 
production and services. This new 
rating will be used sparingly. 

The CC rating may be assigned only 
where the applicant can show he has 
not been able to get delivery without 
a rating, and that the item to be rated 
is a bottleneck, or that it is needed 
for reconversion construction or other 
essential construction. 

WPB said it would continue its pol- 
icy of giving small business opportu- 
nity to obtain its fair share of ma- 
terials, and officials have been in- 
structed to give special consideration 
to the needs of small business. 

The AA rating system and the Con- 
trolled Materials Plan remain effective 
as to deliveries between now and the 
end of September. Effective immedi- 
ately, all AA ratings are cancelled on 
purchase orders calling for delivery 
after Sept. 30. 


Raise Ceiling Price on 
Gypsum Lath, Liner Board 


An increase of $4.25 per 1,000 square 
feet in manufacturers’ ceiling prices 
of gypsum lath and gypsum liner 
board in the eastern seaboard market- 
ing area was announced by the Office 
of Price Administration as becoming 
effective Aug. 21. 

At the same time an increase of 2% 
cents per square yard in the manu- 
facturer’s ceiling price in California 
and Nevada was announced. The new 
ceiling price is 164% cents per square 
yard for % inch lath, f.o.b. mill, and 
the increase may be passed on to buy- 
ers by all resellers. 

These increases will permit the pro- 
duction of lower-priced materials than 
are now on the market and will there- 
fore not increase the cost of construc- 
tion, OPA said. 

They will also permit manufactur- 
ers of gypsum lath and liner board to 
cover total costs for the bulk of pro- 
duction in these two areas. The ad- 
justment also will provide a reason- 
able average profit for the industry on 
lath, and the ceiling prices will still 
be substantially below those for alter- 
native products. 


Clarify Retail Ceiling 
Prices for All Fir Doors 


A retailer of doors for which dollar- 
and-cent ceilings have not been es- 
tablished may now add to his March 
1942 “freeze” prices the dollar-and- 
cent amount of difference between his 
July 1945 net delivered cost and his 
March 1942 net delivered cost, accord- 
ing to the Office of Price Administra- 
tion. 

This action established dollar-and- 
cent ceiling prices for Douglas fir fac- 
tory-fitted entrance doors, solid flush 
doors and flush-type hollow core doors, 
based’ on average prices charged in 
March 1942. 

Specific freight additions that may 
be made to f. o. b. mill prices when 
doors are sold on a delivered basis are 
provided in this action, with the extra 
charges expressed in terms of short- 
ening of discount or dollar-and-cent 
additions depending on the individual 
requirements. 

Coverage of the regulation is ex- 
tended to all styles and sizes of doors . 
whether made from Douglas fir, West 
Coast hemlock or Sitka spruce. This 
change will enable door manufactur- 
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ers to price all types of doors under 
one regulation. 

Distributors on the West Coast who 
occasionally manufacture small quan- 
tities of doors may sell doors at prices 
they normally charged in 1941. 


Amend Douglas Fir Direction 
For Orders Placed by CPA 


Mills filling orders for Douglas fir 
boards placed by the Central Pro- 
curing Agency were authorized by the 
Office of Price Administration to con- 
tinue charging through Oct. 31, the 
additions to ceiling prices for boards 
whose delivery by vessel has been 
held up owing to lack of shipping 
space. 

Between April 25 and Aug. 22 of 
this year, mills were authorized to 
add $4.50 per 1,000 board feet to ceil- 
ing prices in sales of No. 1, 2 and 3 
grades of boards and $3.50 per 1,000 
board feet in sales of No. 4 grade 
boards, when in compliance with the 
War Production Board direction re- 
quiring them to cut specified percent- 
age of boards and dimension. 

Although this direction was termi- 
nated Aug. 22, it is now indicated a 
number of mills had prepared boards 
for sale to the CPA, but could not 
ship them owing to lack of cargo space. 

In order to benefit by this latest 
action, mills affected must report to 
OPA all orders for boards received 
from the CPA that had not been filled 
at close of business Aug. 15, as well 
as the quantity of boards manufac- 
tured and not shipped by that date 
against the unfilled orders. 


Clarify Cancelled Military 
Ratings and Allotments 


The cancellation of military ratings 
and allotments announced by the War 
Production Board applies, WPB em- 
phasized, only to military ratings and 
allotments issued by the Army, Navy, 
Aircraft Resources Control office and 


United States Maritime commission, . 


and does not revoke general controls 
over steel, copper and aluminum. 

Consequently this action did not af- 
fect any ratings or allotments of these 
metals or other products issued by 
WPB itself or agencies other than 
those mentioned above. 


Small Businesses to Get Fast 
Pricing Under New OPA Order 


An order is being issued, said Price 
Administrator Chester Bowles, under 
which new small businesses in the 
consumer durable goods field can get 
their prices fast. They will either 
take prices in line with the comparable 
product of an established manufac- 
turer or they will get their own tem- 
porary price on a cost-plus basis. 

In a second move designed to speed 
full peacetime production, OPA an- 
nounced a new order providing for 
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individual company adjustments in 
most manufacturing fields to be issued 
soon. Under this a firm suffering an 
over-all loss at normal volume may re- 
ceive price adjustments sufficient to 
bring it to a break-even position. 

A third action will suspend price 
controls on mercury, primary alumi- 
num, ingot and pig aluminum, mag- 
nesium scrap, primary and secondary 
magnesium, magnesium castings and 
die castings and most aluminum cast- 
ings. 

Mr. Bowles also stated, “We are go- 
ing to establish far more effective con- 
trols in building materials and housing 
construction to help make more than 
day-dreams the housing plans of mil- 
lions of . . . families.” 


FHA Plans for Expansion 
Of Peacetime Operations 


More than 10,000 private financial 
institutions in every part of the United 
States are equipped to start on the 
financing of America’s postwar home 
building and modernization program 
with the aid of Federal Housing Ad- 
ministration insurance, as materials 
and labor become available, Raymond 
M. Foley, commissioner of the FHA 
of the National Housing Agency has 
said. 

With the war over and war hous- 
ing insurance practically exhausted, he 
added that FHA is returning to its 
program of home mortgage insurance 
under Title II of the National Hous- 
ing Act and looks for an early ex- 
pansion in all normal peacetime opera- 
tions. 

The prospective home owner or 
builder who wants to apply for an 
FHA-insured loan goes to a bank, sav- 
ings and loan association or other 
home financing institution, prepared to 
work out specific details of the loan. 


OPA Announces Maximum Price 
For Veneer Grade White Pine 


A maximum price of $75 per thou- 
sand feet logscale has been established 
for veneer grade of white pine logs in 
Zone 1 (Wisconsin and part of Mich- 
igan) the Office of Price Administra- 
tion has announced. 

At the same time OPA announced a 
reduction of $3 (from $40 to $37 per 
thousand feet) in the ceiling price of 
prime grade white pine logs in the 
same zone. 

By this action which became ef- 
fective Aug. 21, a veneer grade is 
separated from the prime grade of 
white pine logs. To be veneer grade 
all logs must be 18 inches or larger 
in diameter, 10 feet or longer, and 
entirely clear. 

No increase in the average price is 
expected to result from this action, 
and it will encourage producers to 
segregate the high quality logs and 
deliver them to-the veneer and ply- 
wood mills, OPA said. 
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OPA Announces Southern Pine 
Recommendation for Mark-Ups 


The office of Price Administration 
has announced the following recom- 
mendation has been received by the 
price agency from the OPA Southern 
Pine Industry Advisory committee: 

1. That the wholesalers’ mark-up of 
6 percent and the commission man’s 
mark-up of 4 percent on sales of 
southern pine lumber be abolished. 

2. That a compensating increase be 
made in southern pine mill prices. 

3. That discounts of at least 6 per- 
cent for wholesalers and 4 percent for 
commission sales from the proposed 
new higher prices for southern pine 
be established. 

This action, the industry committee 
said, would not increase the cost of 
southern pine lumber to consumers 
and would have the effect of restoring 
the old wholesaler discount pricing 
system that was industry practice be- 
fore price control. 

The industry committee requested 
this action take place immediately 
after V-J Day. 


Great Tillamook Fire 
Still Rages in Oregon 


Already having covered nearly 150,- 
000 acres of the old Tillamook burn 
in Oregon, the Wilson river fire, Aug. 
21, sprang again into active fury and 
broke fire lines to spread into green 
timber along the Pacific coast. The 





Loggers battle to save log bridge across 
Wilson river, Portland, Ore., in the middle of 
a blaze covering at least 22,000 acres. 


great fire was burning through a 
dozen square miles of green timber 
and was rapidly spreading toward the 
ocean. 

Fulfilling prior predictions that the 
fire would last all summer, the Talla- 
mook blaze has done tremendous dam- 
age, not only to timber stands, but to 
logging camps and logging company 
equipment as well. Dense clouds of 
smoke, day after day, blotted out the 
sun over the surrounding countryside, 
and the awesome spectre of angry 
orange-colored smoke gave threatening 
warning, at night, of impending disas- 
ter on the morrow. 

The previous Tillamook burn cov 
ered 240,000 acres and the present fire 
is the third to strike the area. Fol- 
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A WHOLESALE LUMBER ORGANIZATION 


is a cooudnaled Team OF SPECIALISTS 


Most of the time it’s easier 
to manufacture lumber than 
sell it .. . that’s where whole- 
salers come in. 

A wholesale lumber selling 
organization is a responsible, 
experienced and well-financed team whose 
personnel is qualified by training and knowl- 
edge to do a modern merchandising job. 

Members of the organization know who 
needs what, when, where and for how much. 
They know the credit standing of buyers and 
the regulations and specifications which must 
be satisfied to properly consummate a sale. 

Since a responsible sdles organization often 
serves many producers simultaneously, it can 
and does perform a complete service at a cost 





per thousand below what it 
would cost the individual pro- 
ducer to maintain a similar 
organization of equal capacity. 

The specialized merchandis- 
ing knowledge of a lumber 
wholesaling company is comparable to the 
specialized production knowledge of a lum- 
ber manufacturer. To succeed each must 
supplement the other. Working together 
they will maintain lumber’s place in the 
highly competitive markets of tomorrow. 

A wholesaler is not a stranger who looks 
exclusively at his own interests while you 
look at yours. He is a part of the “One 
World” of the lumber business. If you treat 
him as such you'll profit and he'll profit. 


NATIONAL-AMERICAN Wholesale LUMBER ASSOCIATION 
Established 1893 


WASHINGTON, D. C. 


41 E. 42ND STREET, NEW YORK 17, N. Y. 


PORTLAND, OREGON 









lowing the second conflagration re- 
forestation was carried on by CCC 
youths but their efforts have been 
wiped out by the unquenchable 1945 
fire. 


Name New Regional Building 
Material Advisory Committee 

Announcement of a new regional in- 
dustry advisory committee on building 
materials has been made by Rae E. 
Walters, Chicago, regional administra- 
tor of OPA. 

Composed of representatives of both 
large and small sellers of building 
materials in the region, the new ad- 
visory committee has 16 members, who 
include Gene yunther, yalesburg 





Buildings Supply company, Galesburg, 
Ill.; William Crawford, King’s Crown 
Plaster company, Cedar Rapids, Iowa; 
Thomas C. Harden, secretary, Mate- 
rials Merchants association, 228 N. La- 
Salle, Chicago; Hawley Wilbur, 
Wilbur Lumber company, 719 W. 
National, Milwaukee 4; Don S. Mont- 
gomery, secretary, Wisconsin Retail 
Lumbermans association, 501 Milwau- 
kee Gas Company building, Milwaukee. 

Harold Main, Indiana Harbor Lum- 
ber & Coal company, 3440 Watline, 
East Chicago, Ind.; J. D. McCarthy, 
secretary, Illinois Lumber & Materials 
Dealers association, 919 Ridgley build- 
ing,. Springfield, Ill.; R. W. Slagle, 
secretary, Indiana Lumber & Builders 
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PAMUDO is justifiably proud of the important contribution made by Douglas 


Now, PAMUDO is geared to render the same outstanding, service to civilian 
industry—prompt L. C. L. shipments from our 6 Warehouse Branches and 
carloads direct from our plywood mills. 


WRITE FOR OUR CARLOAD PRICE SCHEDULE AND GRADE USE GUIDE. 


Include in your plans for the post-war building program the use of PAMUDO'S 
Millwork Service. Investigate the advantages to you of the 33 years’ experi- 
ence serving the dealers of the nation—and make PAMUDO your source 
of millwork 


a 
PACIFIC MUTUAL DOOR Co. 
MILLS: OREGON--WASH. HOME OFFICE: TACOMA 1, WASH. 


* KANSAS CITY 3, KANSAS 
CHICAGO 8, ILL 











DOORS, FRAMES, MOULDINGS, 
SASH, GLASS, CABINETS 


stocks for tomorrow's homes 


















BALTIMORE 31, MD 
GARWOOD, NJ 
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Supply association, 620 K of P build. 
ing, Indianapolis; James P. Flannery, 
P. Flannery & Sons, Inc., East St. 
Louis, Ill.; Frank Doyle, Castle @ 
Doyle company, Madison, Wis.; Ward 
D. Briggs, Crane-Johnson company, 
Fargo, N. D. 

C. J. Evans, general manager, Du- 
luth Builders Supply company, Duluth, 
Minn.; Edward Norblom, president, 
Landers-Norblom-Christenson company, 
800 Builders Exchange, Minneapolis; 
H. H. Badeaux, secretary, Northwest- 
ern Lumbermans association, 710 Fo- 
shay Tower, Minneapolis; Phil 
Runion, secretary, Nebraska Lumber 
Merchants association, 1026 Terminal 
building, Lincoln 8, Neb. 


AIA Pledges Every Effort 
To Accelerate Construction 


Pledging his organization in sup- 
port of efforts for the building of a 
better America, James R. Edmunds, 
president of the American Institute of 
Architects, has declared, “America 
must demonstrate to the world that 
its system of free private enterprise 
can provide more for the betterment 
of human welfare than any other sys- 
tem. 

“The architectural profession can 
give material support to efforts 
for a better America,” he continued, 
“through the development of archi- 
tectural designs adapted to American 
living and working conditions, and re- 
flecting American culture and way of 
life. 

“The American Institute of Archi- 
tects, therefore, pledges its nation- 
wide organization to exert every 
effort to accelerate construction of all 
kinds, and to assist the construction 
industry to make its full contribution 
to the economic and social welfare 
of the nation.” 


Over-All Lumber Control 
Order Drastically Relaxed 


As a result of the sharp decline in 
military requirements for lumber, the 
over-all lumber control order has been 
drastically relaxed, the War Produc- 
tion Board announces. Lumber will 
be immediately available to distribu- 
tion outlets and within a month suff- 
cient amounts will be on hand to 
meet all kinds of construction require- 
ments. 

Action was taken by amendment of 
Direction 7 to Order L-335 and the 
revocation of all other directions to 
the order. 

Any lumber supplier may now sell 
any kind of lumber to any person on 
uncertified and unrated orders pro 
vided it does not interfere with the 
filling of certified and rated orders. 

Allotments made for the third qual- 
ter remain in force. Lumber users 
qualified to place certified and rated 
orders may also obtain lumber on ul- 
certified and unrated orders and need 
not charge this lumber against the 
amounts they have been authorized to 
receive. 

As a result of the reduced military 
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There are three grades of Douglas fir plywood 
panels made especially for various phases of 
wall construction. PLYWALL is made especi- 
ally for standard wallboard use; PLYPANEL is 
a premium panel used for quality interior 
work; PLYSCORD is a utility panel made for 
wall and roof sheathing. 


Walls of Douglas 
Fir Plywood... 
easy to plan, 


easy to apply ! 


There is no special or com- 
plex planning necessary in de- 
signing a wall treatment with 
Douglas fir plywood. Just fol- 
low a few basic suggestions— 
and the variation of finished 
design is almost endless. 


One of many possibilities is 
illustrated here. In this case, 
the panels of Douglas fir ply- 
wood have been placed so that 
the vertical joints lend a pleas- 
ing design and at the same time 
give the basement playroom 
an illusion of extra height. As 
in all cases, the architect 
started with the openings and 
divided the plain wall spaces 
in an orderly pattern for the 
most pleasing effect. This 
particular basic design treat- 
ment is diagramed at the right. 


Douglas fir plywood is an 
ideal material for walls — 


its 
8) 





Follow these Simple Suggestions in Planning Wall Designs with Large, 













Durable Plywood Panels! 


strong, rigid, kick-proof and 
puncture-proof. No matter 
what design treatment is used, 
the large, light-weight panels 
go up quickly and easily. They 
can be worked by hand or with 
power tools and they hold nails 
or screws right at the edge 
without danger of splitting. 


Remember — the variety of 
wall design treatments is lim- 
ited only by the architectural 
plan and the ingenuity of the 
designer. For more detailed 
information about plywood for 
wall construction, write the 
Douglas Fir Plywood Associa- 
tion. 





DOUGLAS FIR PLYWOOD ASSOCIATION 


Tacoma 2, Washington 
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No. 6 of a Series 


Vertical Treatment of Panels 
For an Attractive Wall Design 


























CAN PLYWOOD BE SPECIFIED NOW 
FOR POSTWAR USES? 


The increased capacity of the industry will 
make MORE Douglas fir plywood available 
for civilian consumption THAN EVER BEFORE, 
as soon as the needs of the armed services 
lessen or war restrictions are lifted. There 
will be no reconversion delays; the samc 
types and grades of Douglas fir plywood that 
are now being made can flow immediate’: 
into peace-time building and construct’ o> 


41 


procurement, Directions 1 through 5 
are no longer necessary and have been 
revoked. 

Direction la, designed to provide 
Douglas fir and western hemlock for 
the military, has also been revoked. 

Direction 2a and 6 have been re- 
voked and western pine and certain 
heavy hardwoods are now controlled 
only by the provisions of direction 7. 

Also revoked are Directions 9 (re- 
stricted use of certain western soft- 
woods), 11 (ash specialists), 12 (lum- 
ber for privately financed dwellings), 
17 (southern pine wholesalers’ report) 
and 18 (pooling of certified orders.) 


10-Year Timber Supply 
Destroyed This Season 

“Deep concern is expressed on all 
sides over the fires that have de- 
stroyed thousands of acres of forest 
in the Pacific Northwest this season.” 

This statement is from an editorial 
in the Seattle Times, Aug. 10, which 
goes on to say that peculiar meteoro- 
logical conditions prevailing this sum- 
mer have been a basic contributing 
factor in these destructive conflagra- 
tions. 

The editorial quotes Maj. C. S. 
Cowan, chief warden of the Washing- 
ton Forest Fire association, who says 











Here is a sample of the fine quality 


PONDEROSA 


timber our organization is now cutting. In the near future 
regular supplies of A-Y Ponderesa will again be available 
for civilian building requirements. 

Alexander-Yawkey equipment is modern throughout. As 
before the war, we will specialize in 


Yard Stock, Factory anes. Mouldings and industrial 
tems. 


Member Ponderosa Pine Woodwork 


PINE 





Alexander-Yawkey Lumber Co. 


Men bers Western Pine Association 


Prineville, Oregon 





that though experience has_ taught 
that there come times when the woods 
are so dangerous that logging opera- 
tions are too great a risk, “there still 
remain operators who through cupid- 
ity or stupidity, or even through fear 
that if they close down, their men 
will go elsewhere to work, do not 
take the necessary precautions.” 
The result of these fires is the 
wiping out of a ten-year supply of 
the Pacific Northwest’s future timber 
resources in this one season. 


Increase Mill Ceiling Price 
For Yellow Cypress Lumber 

An increase of approximately 7 per- 
cent in mill ceiling prices for yellow 
cypress lumber, effective Aug. 22, has 
been announced by the Office of Price 
Administration. 

These increases of 3 percent on 
grades No. 2 common and lower, and 
of 10 percent on grades of No. 1 
common and better are not applicable 
to timbers, flooring, ceiling and par- 
tition, siding lath, mouldings, battens 
and grounds. 

Also the increases are applicable 
only to graded yellow cypress graded 
by the mill or sold on authorized buy- 
er’s inspection. If sold ungraded, the 
ceiling prices are those already estab- 
lished for the particular area in which 
the cypress is produced. 


All Government Restrictions 
On Truck Production Removed 

With all government restrictions on 
truck production removed, and the de- 
mand for new trucks the greatest ever 
known, the nation’s truck manufactur- 
ers today are facing production in vol- 
ume surpassing anything in the his- 
tory of the business, according to W. E. 
Fish, assistant general sales manager. 
Chevrolet Motor division, General Mo- 
tors Corporation. 

“It is known,” he added, “that at 
least 70 percent of the trucks now in 
use are more than six years old, and 
the great majority, due to exception- 
ally strenuous wartime service, should 
be replaced as soon as possible.” 


Set Up Program Allowing for 
Reconversion Price Increases 

Acting under President Truman’s ex- 
ecutive order of Aug. 18 on reconver- 
sion, the Office of Price Administration 
has established the administrative ma- 
chinery for allowing industry-wide in- 
creases to reconverting manufacturers. 
Since orders issued under this program 
will require reasonable absorption by 
the distribution trades, OPA said re 
tail prices will be at or near 1942 
levels. 

As a first step, OPA amended the 
basic consumer durable goods regula- 
tion to permit the setting of recon- 
version price increases for industries 
producing many important consumer 
durable items, effective Aug. 23. 

Under authority of this amendment, 
OPA will issue a series of orders con- 
taining “price increase factors,” one 
for each reconverting industry pro 
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SHferel YOUR tie-in with, 


UNCLE SAM’S FUEL CONSERVATION PROGRAM 


LIBBEY-OWENS-FORD offers STORM 
SASH MERCHANDISING PROGRAM 


Uncle Sam says we must save fuel this winter. Newspapers, 
magazines and the radio will all be carrying this message 
to your customers. One important recommendation will be 
the installation of Storm Sash. To help you tie in with this 
promotion, L-O-F has prepared a campaign of sales helps 
and national magazine advertising. It’s designed to help 
you get more Storm Sash business! 


1, SALES HELPS. Display material, newspaper ad mats, 
publicity stories and radio spot announcements have been 





prepared. Included in the promotional kit is a timely 
four-page newspaper on fuel saving for distribution to 
your customers. See your L-O-F distributor now for a 
supply of this material. And check your stock of L-O-F 


Quality Window Glass so you'll have an ample supply 
on hand. 


2. NATIONAL MAGAZINE ADVERTISING. The first ad- 
vertisement backing up this program will appear in Octo- 
ber issues of national magazines. The second, shown 
below, appears in several November consumer publica- 
tions. These advertisements direct homeowners to you for 
Storm Sash. Libbey-Owens‘Ford Glass Company, 1295 
Nicholas Building, Toledo 3, Ohio. 












THIS ADVERTISEMENT, the 

second in L.O.F.’s Storm Sash 

campaign, will appear in the 

November issues of: 
AMERICAN HOME 
BETTER HOMES & GARDENS / 
NEWSWEEK (Nov. 5th) 
PARENTS’ 


Get ready to cash in on the 


/ 


business they will create in 


your community. 


money saved .. 


you from outside cold. 


gl 
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ducing items governed by the con- 
sumer durable goods regulation. 

At the same time, the agency will 
issue dealer pricing instructions under 
which all or most of those increases 
can be absorbed before the goods are 
offered for sale to consumers. 

Typical of the items that may re- 
ceive increase factors are aluminum 
cooking utensils, lawnmowers, small 
electric appliances for bathroom and 
kitchen, and some fixtures. 

Wholesalers, jobbers and retailers 
will be asked to share the cost absorp- 
tion resulting from increases at man- 
ufacturing levels that will be necessary 
if consumers are to pay 1942 prices, 
OPA said. 


Krug Urges Cancellation of 
Orders on Bottleneck Items 


To speed the flow of scarce mate- 
rials into expanding civilian produc- 
tion, J. A. Krug, chairman of the War 
Production Board, has urged manufac- 
turers whose military contracts were 
abrogated to cancel promptly their 
own orders for bottleneck items. 

Any delay, he said, “will not only 
result in the accumulation of useless 
and burdensome surpluses, but will also 
needlessly postpone the full-fledged re- 
conversion effort which is crucial to 
the nation’s economic welfare.” 

The total amount of private funds 
actually tied up by government can- 





Example No. 3 THE LAW OF ASSOCIATION 





"Twenty-FIVE years ago Sisalkraft set a high example in the 
building paper industry — the production of a building paper that 


would fill every need for building construction. That example has 


never been equalled. 


Example is the best precept 


Similarly, the dealer sets a high example when he sells products 


like Sisalkraft. Association with the best always promotes con- 


fidence, creates friendships, builds prestige that cannot be measured. 


in dollars. 





Sisalkraft has enjoyed tremendous acceptance. Only a few cents 


more is a low price to pay for easier application, greater weather 


protection. It pays to recommend it for every job. 





Have you ever figured how very little 
more it costs to put the best building 
paper, Sisalkraft, over sheathing... 
instead of an ordinary paper? 


Answer — about 16¢ per year for the 
life of the house. 
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cellations of war orders will amount 
to about $3 billions, according to an 
estimate made public today by the 
National Association of Manufactur- 
ers. 

What really counts, according to 
NAM, is the net amount of money 
tied up in partly completed work and 
actually out-of-pocket expenditures. 
That is the only amount which may 
be reclaimed from the government. 

It is important to note, NAM warns, 
that this amount—$3_ billions—repre- 
sents part of the operating funds of 
industry which may be tied up an 
average of six months, according to 
war settlement experience to date. 

NAM warns of the importance of 
having sufficient government person- 
nel in the offices of contract settle- 
ment to speed up the rate of pay- 
ment; and also an increase in the 
streamlining of the numerous bank 
loans which will be needed to un- 
freeze the bulk of this amount while 
private enterprise is waiting on the 
government settlement. 





Asphalt Recommendation 
Approved by Industry 


A simplified practice recommenda- 
tion for asphalt and tarred roll roofing 
and saturated felt products has been 
approved for promulgation, according 
to the Division of Simplified Practice, 
of the National Bureau of Standards. 
It will become effective following re- 
vocation of the War Production Board 
restrictions on the manufacture of 
these products. 

The recommendation covers smooth 
and mineral surfaced roll roofing, roll 
siding and saturated felt for stock 
production and distribution. 

Free mimeographed copies of this 
recommendation, designated as 213-45, 
may be obtained from the Division of 
Simplified Practice, National Bureau 
of Standards, Washington 25, D. C. 


Virginia Association Adopts 
Postwar Platform of Service 


The Virginia Building Material asso- 
ciation has voted to adopt the Platform 
of Service, the fourth association to 
accept this challenge. The others (see 
AMERICAN LUMBERMAN, Aug. 18, page 
40) are the Northern California, Texas 
and the Middle Atlantic associations. 


Special Business Course for 
Veterans Given at Columbia 


A special, concentrated course, 7he 
Management of a Small Business, is 
being offered by Columbia university 
for returning service men and women?. 
Other applicants will be taken if there 
are vacancies after qualified service 
applicants are accepted. Those inter- 
ested should write to the Director of 
Admissions, Columbia University, 116 
Street and Broadway, New York 27. 
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Russwin Oglethorpe Design 
Entrance Door 
Cylinder Rim Lock 
No. 4515 
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These full-page Russwin Hardware advertisements 
appearing every month in HOUSE & GARDEN are 
making friendly calls on a lot of people in your sales 
neighborhood—foresighted people who are planning 
now to build new or re-style present homes — respon- 
sive people who will choose from the broad Russwin 
line and go to the Russwin dealer to buy. People by 
the hundreds are responding every month by writing 
for the Residential Hardware book. 


SINCE 1839 


Russw 





DISTINCTIVE HARDWARE 























Russwin 
Oglethorpe 
Design 
Knocker 
No. 045 











Tewksbury 
Design 
Russwin 
Colonial 
Entrance Door 

andle 
No. 3509 



















































IN Dealers 
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It’s an idea set-up for you as a Russwin dealer — be- 
cause prospects are sold while they’re making plans — 
and they’ll buy Russwin Hardware from you when 
they’re ready to build. Asa dealer, wouldn’t you rather 
handle the line that is advertised this way — that is be- 
ing selected by prospective customers while they are 
still planning? Why not take advantage of this sell- 
ing help rather than have to sell against it? Russell & 
Erwin Manufacturing Co., New Britain, Connecticut. 
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Fire Prevention Merits 
Special Consideration 

To the Editors: Fire is taking a 
greater toll today than at any time 
in the past ten years. The fire waste 
in the United States is the highest in 
the world, averaging about $4.00 per 
capita compared to a normal fire loss 
in England of less than $1.00 and in 
Germany of less than 50 cents per 
capita. At the present rate, the United 
States fire loss in 1945 will exceed 
$450,000,000 plus a human toll of some 
10,000 lives. In these times of short- 
ages of materials and manpower, such 
facts take on added significance to a 
nation striving toward final victory. 

By proclamation of President Tru- 
man, National Fire Prevention Week 
will be observed the week of October 
7-13. It will be marked throughout the 
country by a general tightening of our 
fire defenses and a reawakening of the 
public consciousness to the fire prob- 
lem. Carelessness and faulty construc- 
tion are responsible for the vast ma- 
jority of our fires, and this is doubly 
true of fires in the home. In the next 
decade, it is estimated that 25 per- 
cent of residential America will be 
living in new homes and that hun- 
dreds of our existing homes will be 
remodeled. This presents a golden op- 
portunity to encourage the construc- 
tion of fire-safe homes and communi- 
ties and to reduce these tragic losses. 
If all homes had efficient heating 
plants properly installed, adequate and 
sound electrical wiring, chimneys of 
proper construction and fire retardant 
roofs, residential losses would be re- 
duced 50 percent. 

We believe that the observance of 
Fire Prevention Week this year merits 
more than ordinary consideration . 
of the fire waste problem ... and the 
responsibility of the architect and 
builder for assuring “built-in” fire pre- 
vention—PERCY BUGBEE, National 
Fire Protection Association. 


Promote Publicity for the 
Honorable Discharge Badge 

To the Editors: Magazine publish- 
ers have another opportunity to per- 
form a patriotic service and, in this 
instance, a service to millions of maga- 
zine readers. 

The Army, the Navy and the Re- 
habilitation and Reemployment Ad- 
ministration feel that it is highly im- 
portant that all the people become 
familiar with the honorable discharge 
emblem awarded to veterans of the 
present war. 

They are appealing to magazines and 
newspaper publishers, advertisers, ad- 
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vertising agents and all those who in 
any manner reach the public, to dis- 
play prominently the emblem with the 
statement; “This stands for honorable 
service to our Country.” 

It is our belief that magazines, by 
their very nature, are better equipped 
to do this job than any other medium 
of public expression—WM. B. WAR- 
NER, National Publishers Association. 


We heartily agree that everything 
possible should be done to make the 
American public more aware of this 





button which is given to honorably dis- 
charged men and women. With thou- 
sands being discharged every day, now 
is the time to help everyone to a 
greater understanding and apprecia- 
tion of what this button means.—The 
Editors. 


To Honor Outstanding 
Women in Housing 


To the Editors: We are writing to 
ask your cooperation in supplying us 
with information concerning women 
who are deserving of an Award for 
unusual accomplishment in fields with 
which you are acquainted. .. . It oc- 
curs to us that there must be some 
women who have made a worthwhile 
contribution to better housing. This 
could be along the lines of better de- 
signs or better values in low priced 
homes, important procedures relating 
to slum clearance, the getting of fam- 
ilies with children out into the sub- 
urbs ... and any of the aspects of 
making visions come true about better 
living conditions. We shall be pleased 
to receive from you the names 
and statements of accomplishments of 
women of achievement in the above 
categories. .. . When we receive this 
information, it will be submitted to 
the Committee on Awards consisting 
of: Dean C. Mildred Thompson, Vas- 
sar College; Fannie Hurst, noted nov- 
elist; Gladys Swarthout, Metropolitan 
Opera star. This very capable com- 
mittee will. decide who are to receive 
the Avon Awards during the coming 
months. ... Also we shall appreciate 
your suggestions as to any other 
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sources from which we can get such 
information—GRACE TURNER, Mon- 


roe F. Dreher, Inc. 
Any suggestions?—The Editors. 


Miniature Homes for 
Wounded Veterans 

To the Editors: We are developing 
plans for a “model house” project for 
the convalescent service men in our 
USO Clubs adjacent to military hospi- 
tals. It is our thought that dreams of 
the home they hope to have in the 
uncertain future may provide a morale 
sustainer during their many hours of 
mending. 

We hope to provide these men with 
plans of various homes and possibly 
materials, scraps, etc., of thin veneer, 
pine, etc., so that they may be able 
to make a miniature model of their 
“dream house.” 

Can you supply us with some sim- 
ple, also some more detailed plans for 
various types of houses? We hope to 
have skilled volunteers assist the boys 
in getting these projects under way. 
Also, can you suggest sources of avail- 
able materials not ordinarily usable 
by industry, yet satisfactory for this 
work? I think now of strips for lat- 
tice and fence, also materials for wall 
and roof. 

Any suggestions or help will be 
greatly appreciated.—J. F. HOPF, JR., 
The National Council of Young Men’s 
Christian Associations, New York City. 


AMERICAN LUMBERMAN has 
mailed complete sets of blueprints 
for more than a dozen different house 
designs to the YMCA. If any readers 
can help this worthy project by sug- 
gesting sources of the needed scrap 
materials, we suggest they write di- 
rect to Mr. Hopf at 347 Madison Ave., 
New York 17, N. Y.—or letters ad- 
dressed to this magazine will be for- 
warded.—The Editors. 


Dehydration Threatens to 
Reach Timber Business 

To the Editors: The following quip 
which originated with one of our mem- 
bers at the Annual Meeting in Chicago 
recently is interesting in the light of 
the fact that the 31% years average 
mentioned was the actual average time 
served in the lumber industry by 31 
men who sat around the table. 


“Aged in the Wood” 


At the recent meeting of the Na- 
tional Association of Commission Lum- 
ber Salesmen in Chicago, it was sadly 
noted, as is so frequently the case 
these War Time days, that there were 
no young men present. A poll of the 
members present revealed an average 
of 31% years in the lumber business. 

One member dismally suggested that 
since last year’s meeting was “stream- 
lined,” and this year’s meeting was 
“skeletonized,” that next year’s meet- 
ing might be “dehydrated” if the War 
was not over by that time. Frequent 
and affectionate references were made 
to the absent young men.—FRANK J. 
MORE, National Association of Com- 
mission Lumber Salesmen. 
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Lumber Products 
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PONDEROSA PINE 
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e0.J.Silbernagel 


GENERAL OFFICE 
8 S. Michigan Ave., Chicago, Ill. 
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YOU CAN PUT THIS ON PAPER 





Pulp mill structures, paper mills, and all 
wet process plants— built of ordinary lum- 
ber and materials—are inevitably subject 
to rapid deterioration. Roof planks and 
timbers, window frames and sash, floors 
‘and walls cannot withstand the steam and 
chemical-laden vapors for long. 
Wolmanized Lumber, the wood impreg- 
nated with Wolman Salts* preservative, is 
highly resistant to this two-way attack. 
Wolmanized Lumber lasts three to five 
times longer! 


The advantages of building with wood 


Building with wood means ease and speed 
of erection, light weight, resilience, high 
insulating value, 
paintability, low 
first cost and... 
when Wolman- 
ized . . . long life. 
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1646 McCORMICK BUILDING, CHICAGO 4, ILLINOIS 
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The Race-Is On 

HE SCENE now changes. Alibis 

created by war have flown out 
of the window. The merchandising 
days have come once more. Selling 
soon will be in style again. Adver- 
tising pages point the way. Never 
were the magazines so full of inter- 
esting ads. New things already are 
being described. Countless others will 
be announced shortly. The race for 
the consumer’s dollar is on... the 
hardest, toughest race that ever took 
place. Yes, kind friends one and all, 
it’s time to roll up the sleeves and go 
to it! 

* * * 
First Come, First Served 

WISCONSIN lumber dealer re- 
{ cently sent us three snapshots of 
his dimension shed, all taken on the 
same date but several years apart. In 
August, 1928, the bins were filled to 
the top. In 1938 they were half full. 
In 1945 they were as empty as Mother 
Hubbard’s cupboard. 

Chances are they will not be filled 
promptly. The pent-up demand for 
lumber is so great that the first to 
arrive will be grabbed up before it 
gets into the bins. Much of it will 
flow directly to the job from the car. 
Winter months will help to rebuild 
inventories, but when things really 
begin to zip next spring it’s not go- 
ing to be easy to keep bins full of a 
well-balanced stock. 


* * 


Rules for Success 
W. PILLEY, Pilley - Nicodemus 
eLumber Company, Memphis, Ten- 
nessee, has the following motto on his 
desk: 
Don’t worry; don’t overbuy. 
Keep a high vitality; keep insured; 
keep cool. 
Stick to chosen pursuits, but not to 
chosen methods. 
Be content with small beginnings 
and develop them. 
Be cautious, but when a bargain is 
made stick to it. 
Keep down expenses, but don’t be 
stingy. 
Make friends, but not favorites. 
Don’t take new risks to retrieve old 
losses. 
Stop a bad account at once. 
Make plans. ahead, but don’t make 
them in cast iron. 
Don’t tell what you are going to do 
until you have done it. 
The supermarkets are about to start 
a $400,000,000 expansion program. 
They now sell 35 percent of the food 
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volume. Shortly they expect to in- 
crease the “take” to at least 50 per- 
cent. Present indications all point to 
big developments in other “supers” 
within the next 10 years. 


* * 


A Pessimist Is an Optimist Who Tried 
to Practice What He Preached 


* * 2% 


REDICTION: The automobile in- 

dustry will do the best postwar job 
and has made fewer promises than 
any other industry. Customers will 
be pleased with what they get because 
they haven’t been promised the sun 
and moon with the earth thrown in. 

The world’s worst job has been 
done by the so-called prefabricated 
house industry because the public has 
been led to believe it is going to get 
something the like of which it has 
never seen before. The letdown is 
certain to be terrific. 

The dream writers, and some of the 
prefabricators themselves, are making 
it mighty tough for their future sales- 


men. 
* * 


Disraeli once said: “Next to knowing 
when to seize an opportunity, the im- 
portant thing in life is to know when 
to forego an advantage.” 


* * oo 


A Good Tip 

TILES, INC., Grand Rapids, Mich- 

igan, has been running an interest- 
ing series of editorial-style advertise- 
ments under the heading of “Building 
Now and After the War.” They dis- 
cuss the efforts of the public housers 
to keep a finger in the pie and do it 
in a manner that entitles the company 
to high praise. Too bad more lumber 
dealers are not doing the same thing. 


* ok % 


A Policy That Pays 
ETTER STEP across the street 
and take a full-sized squint at 
the old lumber yard. How does it 
look? Will it measure up to the 
standard which will entitle it to the 
respect of the community? 

Even if the demand for building 
materials is so great there are none 
left to do the job, it still is a profit- 
able policy to have it done as quickly 
as possible. 

The lumber yard ought to be the 
“pattern cutter” of the community 
when it comes to keeping property up 
to date and in a state of good repair. 


MERCUANDISING Creéc 





Mr. Anon Speaks 
OMEONE IN ROCKFORD, Illinois, 
mailed us the following and asked 

us to print it in the Merchandising 
Clinic, so here goes. If we knew the 
name of the author, we would be 
more than glad to run a credit line: 

Do not worry about people not 
knowing your ability, but worry 
that you have not got it. 

A gentleman blames himself, while 
a common man blames others. 

If a man would be severe toward 
himself and generous toward oth- 
ers, he would never arouse resent- 
ments. 

When you see a good man, try to 
emulate his example; and when 
you see a bad man, search your- 
self for his faults. 

Is there one single word that can 
serve as a principle for the con- 
duct of life? Perhaps the word 
“reciprocity” will do. Do not do 
unto others what you do not want 
others to do unto you. 

A man who does not think and plan 
long ahead will find trouble right 
by his door. 

A man who has committed a mis- 
take and does not correct it is 
committing another mistake. 

Reading without thinking gives one 
a disorderly mind; and thinking 
without reading makes one flighty. 


* * %% 


It’s What a Man Learns After He 
Thinks He Knows It All That 
Really Counts 


* * * 


IGH RATING: If you are the 

owner of a lumber yard, you are 
the possessor of a retail business that 
enjoys one of the very highest ratings 
in postwar profit potentials. In other 
words, it’s not the time to sell the 
old yard short. The best is yet to 
come, barring an upheaval of unholy 
proportions, in which case it wouldn’t 
make much difference what you own. 

* oo * 


Try It and Seel 

T MAY BE a bit hoary but it’s still 

a good motto, to wit: “We sell goods 
that don’t come back to customers who 
do!” 

Wartime quality raised havoe with 
many reputations because it takes the 
best of everything to win a war. 

Customers who went on a mad 
search for something better probably 
didn’t find it. 

A heart-to-heart talk may bring 
them back ... or even a friendly let- 


ter explaining the whys and where- 


fores. Try it. 
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Night and day choice logs move 


into the saw mill, where they 
are first washed by high pres- 
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PRODUGHS - SALES AIDS + UTERATORE 


Trimz Counter Display 9106 

The entire assortment of 17 Trimz 
Ready-Pasted Kut-Outs designs is 
shown at a glance on the new counter 
display being offered to dealers. Actual 
samples are mounted on it, and some 


Fame SV s-OH35 


COLORFUL WOME DECORATIONS 





of the many uses are illustrated. The 
unit is designed to be visible from 
any angle, attractively colored, with 
the designs displayed most effectively. 
For further information about this 
counter display check number 9106. 


Adjustable Sash Balances 9101 

Duplex announces a new bulletin 
describing its adjustable sash _bal- 
ances for double hung windows. Some 
of the advantages described in the 
bulletin are a saving of weight, easy 
installation, adjustable, narrow mul- 
lions, permits use of wide variety of 
weatherstripping, noiseless, no cords 
or ribbons to break or twist, and 
weatherproof. Duplex balances are 
said to be guaranteed in writing 
against mechanical defects for the life 
of the building. For a copy of the 
bulletin check number 9101. 


Color Dynamics Booklets 9116 

One war-born development certain 
to carry over into peacetime indus- 
trial, commercial and domestic fields 
is the scientific use of color to promote 
efficiency and comfort. The exact 
methods by which color can be used 
to obtain specific effects is graphically 
told in a new series of booklets pre- 
pared by Pittsburgh Plate Glass com- 
pany. The principles of scientific 
color use represent the findings of in- 
tensive research, and are based on the 
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fact that color has power and energy, 
and affects or influences a person men- 
tally and physically. The booklets dis- 
cuss color application in such fields as 


industry, hospitals, schools, offices, res-° 


taurants and homes. For copies of 
these booklets check number 9116. 


Industrial Hose Coupling 9107 


Made of light weight aluminum with 
only two moving parts. Wiggins new 
industrial hose coupling is said to 
completely eliminate water waste. 
Built to withstand a pressure of 600 
pounds per square inch, it brings the 
full water pressure right to the end 
of the nozzle. The unit includes a 
threaded end section that applies on 
a standard threaded faucet and a ring 
equipped section for application in 
the end of a length of hose. It is 
made in % and % inch sizes. For 
further information check number 
9107. 


Cabinet Hardware Display 9112 


The American Cabinet Hardware 
corporation is now accepting orders 
for its demonstrator showing the com- 
plete new Amerock postwar line of 
cabinet hardware. Four matched de- 
sign patterns offer a choice of both 





plain and fancy designs. Two model 
operating doors can be opened and 
closed to test operation of catches 


and hinges. Each demonstrator is 
equipped with a rigid easel permitting 
it to be used as a counter and window 
display. Hinges on the back permit it 
to be mounted on a wall, post or dis- 
play panel. For a bulletin giving fur- 
ther details check number 9112. 





Steel Coal Chute 9102 


Just placed on the market by the 
Majestic company is a new home coal 
chute or coal window made entirely of 
unbreakable pressed steel. This new 





unit is offered in the popular size 
23x17x8 inches and is being made 
available in quantity as rapidly as 
materials can be obtained. When 
raised, the steel panel protects the 
side of the house. Securely locked 
from the inside it is burglar proof. 
For further details check number 9102. 


Modular Window Catalog 9104 


The modular types and sizes of 
standard windows now being manu- 
factured by Hope’s are shown in a 
new catalog. Included are commer- 
cial projected windows, pivoted win- 
dows, intermediate projected windows, 
architectural projected windows, inter- 
mediate combination windows, housing 
and apartment house windows, base- 
ment and utility windows, residence 
casements and intermediate case- 
ments. There are diagrams showing 
the various sizes and styles as well 
as methods of installation. For a 
copy of the catalog check number 
9104. 


Inventory Computing Chart 9105 

A basically new development in in- 
ventory record control has been an- 
nounced by Remington Rand. Utilizing 
a Graph-A-Matic Computing Chart, it 
directly converts actual and available 
inventory quantities into the time it 
will take to consume them. It is 
applied to the control of inventories, 
raw material, finished parts, purchased 
parts, perishable tools and supplies 
and other items. It is said to have 
been thoroughly tested by a group of 
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Important to Your Customers... 
DOUBLY Important to You! 


For years R-V-LITE advertising has been building up a con- 
vincing background for your every selling effort. Millions have 
read the R-V-LITE story in national publications . . . heard it over 
the radio . . . seen it on point-of-sale displays. Countless 
numbers have bought. Thousands upon thousands are satisfied 
repeat customers. Your opportunity to build volume sales and 
worthwhile profits. 


R-V-LITE 
ON THE FARM 


Widely used for poultry, 
brooder and hog houses, 
hot and cold bed frames, 
farm buildings, cribs, tool 
and storage sheds, etc. 


R-V-LITE 
IN THE HOME 


Unequalled for sunporches, 
nurseries, playrooms, work- 
shops, attics, basements, 
storm doors and windows. 
Many other uses. 


R-V-LITE 
IN THE STORE 
& FACTORY 


Economical and effective 
for windows, skylights and 
partitions for factories, 
shops and field offices. 


Handled by Better Jobbers Everywhere! 


A sure post-war bet. . R-V-TEX . . Watch for it! 


ARVEY CORPORATION Gaty 


Exclusive Manufacturers of R-V LITE 
Chicago 18, Ill. 


3472 N. Kimball Ave. 
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Effortless, 
finger-tip 
_—control— — 
————— 
No Moving 
parts visible 


DUPLEX 


the only adjustable 
FLAT 
SASH 
BALANCE 





to Install 


casas 


Quick, Easy Installation = Duplex Adjustable 
Flat Sash Balances—which are installed about midway 
between sill and head jamb, in virtually the pulley 
stile thickness—require no special framing for overhead 
balance space nor stud mortises at sides. In addition, 
they entirely eliminate cords, weights and weight boxes. 
When sash have been fitted, a good workman using 
Duplex balances can hang from 65 to 75 windows 
per day, or fit the sash and hang 30 to 35 per day. 


Home-Owners Like Duplex Features = Duplex 
Adjustable Flat Sash Balances permit modern, attrac- 
tive, narrow mullions— provide noiseless, .finger-ti 
sash control and are guaranteed in writing for life 
of the building — three features any home owner 
understands and appreciates, 


Patented Design Meets All Requirements - 
Just four sizes of Duplex balances are adaptable to any sash 
weighing from 4 to 48 Ibs., 
while only two sizes meet 
98% of all residential build- 
ing needs—a fact which 
simplifies ordering, stock- 
ing and ihstalling. 
SEE OUR CATALOG IN 
_  SWEET’S OR WRITE US 
(Sold threugh dealers only) 


SSSeSewmaasey 
; Dept aro §j 
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We are [_] Builders; (_] Building Material Dealers 
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Looking Ahead 
With the 
Western Wholesaler 


Lack of inventories is the biggest 
deterring factor on resumption of 
increased shipments of lumber. 
Few mills have any stock. Experi- 
enced woods and mill labor con- 
tinues difficult to obtain. Most 
mills still have a file of priorities 
to meet. 


The Western Wholesalers on this 
page are watching the situation 
closely—and as soon as they can 
get increased supplies for their 
customers, you may be sure they 
will be right on the job—although 
they urge continued patience for 
a few weeks. 





MAUK SEATTLE LUMBER COMPANY 


SEATTLE, WASH. 
HOMESTEAD BRAND 
WESTERN LUMBER MERCHANTS 

(Sawmill: 


CARL SODERBERG Pine Products 
LUMBER COMPANY ‘ile. ore> 


Manufacturers and Wholesalers Washineton 


PACIFIC LUMBER & SHIPPING CO. 
White Bidg., Seattle 1, Wash. 


Piling, Round Timbers and Lumber. 


Morrill & Sturgeon 
Lumber Co. 


Yeon Bidg., Portland, Ore. 


WALES LUMBER COMPANY 


Old National Bank Building 
SPOKANE - - - WASHINGTON 











The task of Qudlitg 














yy 


vs ; 
564 Market St., San Francisco 4, Cal. 
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manufacturers, wholesalers and _ re- 
tailers. For further information about 
this computing chart check number 
9105. 


Steel Box Strapping 9113 


This new box strapping consists of 
a highly flexible steel band core 


sheathed in a tough kraft paper which 
has been waterproofed. The smooth, 
wax-finished, water-repellent cover is 





said to be scuff-resistant and to pro- 
vide proper tension without excessive 
biting into a corrugated box. The 
manufacturers say it can be applied 
directly to enameled or painted sur- 
faces without danger of marring and 
can be handled without danger of cut 
fingers. Trade marks and company 
names can be printed directly on it. 
For full details check number 9113. 


Construction Equipment 
Catalog 9114 


The latest information on modern, 
high-speed earthmoving and lifting 
equipment is contained in the new Le- 
Tourneau catalog. Profusely _ illus- 
trated, it describes and pictures the 
entire equipment line and distributor 
shop and service facilities. Opera- 
tional features and specifications are 
fully described. This catalog can be 
obtained by checking number 9114. 


Steel Work Bench 9111 


Streamlined design and sturdier con- 
struction are the features of this steel 
work bench announced by Aurora 
Equipment company. It may be fur- 
nished without back and side railings 





for use aS packing bench. It is avail- 
able in 42 inch and 6 foot lengths, 34 
inches high and 28 inches deep on 
short deliveries. It can be furnished 
with bottom tray, back and side rail- 
ings, drawers with padlock attach- 
ment and adjustable 3-compartment 
tray for drawer. For a descriptive 
bulletin check number 9111. 


Ponderosa Window 
Standard 9115 


A new modular standard for Pon- 
derosa pine stock windows and sash 
has just been published by the Na- 
tional Door Manufacturers association. 
The new booklet contains a wealth of 
valuable technical information, setting 
up minimum specifications for 1% 
inch thick and 1% inch thick windows 
and_ sash. It covers construction, 
grades and tolerances for these re- 
quirements. Two pages of full-sized 
details are followed by a series of 
tables showing the opening sizes, pre- 
fit layouts and glass sizes for all types 








For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the items. Sign the coupon, mail it promptly to the 
AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 2, Ill., and the desired 


information will be forwarded. 


9101 9102 
9105 9106 
9109 9110 
9113 9114 
SD iva Hehu nesdesenactenbensteadaks 
I is os bs 0 ona po wsece coed eens 
eee ee 
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9111 9112 
9115 9116 
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WESTERN PINES 
were lifted tomorrow— 





When the Government gives us the “go 
ahead” signal, our member mills can start 
filling your orders for Western Pines imme- 
diately. No retooling. No lack of timber. You 
can count on the same rigid standards of 
manufacturing, seasoning and grading. Once 
more these versatile woods—straight grained, 
soft textured, easily worked—will be at your 
service for every building use. 


WESTERN PINE ASSOCIATION 


Yeon Building, Portland 4, Oregon 
*Idaho White Pine *Ponderosa Pine 


*THESE ARE THE WESTERN PINES 


YOUR GUIDE TO POSTWAR SUPPLY 


—products with a sound tuture, manuold uses, unlimited sales! 
Aetna Service of prewar quality and speed coming to you soon. 
The mills are building up our inventory. Write for ‘“Teleply 
Ticker’’ Warehouse Stock List today. Aetna Plywood & Veneer, 
1732 Elston Avenue, Chicago 22, Illinois. Phone Armitage 7100. 


*Sugar Pine 
Teletype CG 305. Western Union Special Wire WUX APJD. . 





CLOSE-UP OF A SOLDIER’S DREAM 





ting 
1% 
OWS 
ion, 

re- 
ized 
} of 
pre- 
ypes 





I, A fox hole far away, he’s 
thinking about his post-war 
world—for two! Right from the 
start, he'll want to be sure of the 
same livable warmth and charm 
he’s known at home for years. A 
friendly fireplace graced with 
a mantel of Western Pines.* 
Lovely paneled walls of these 
same distinguished woods. 

If you, too, are thinking ahead 
to the day when you'll build or 


*Idaho White Pine 


*Ponderosa Pine 


remodel a home of your own, 
right now is a good time to con- 
sider the pleasing and distinc- 
tive effects that can be achieved 
with the Western Pines. The 
FREE picture book, “Western 
Pine Camera Views,” will give 
you a whole host of attractive 
ideas. Send for your copy to- 
day. Address: Western Pine 
Association, Dept. 182-G, Yeon 
Building, Portland 4, Oregon. 


*Sugar Pine 


THESE ARE THE WESTERN PINES 
» | 











Through continuous advertising, as shown here, in 
American Home, Better Homes and Gardens, House 
‘Beautiful, House and Garden, Sunset, and Parents’ 
Magazine, the desire to build and remodel with 
Western Pines has been “built up” during the war. 
Since January, over 80,000 requests for “Western 
Pine Camera Views” have been received. 
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PAUL B. BERRY 
Grand Rapids 6, Michigan 


if you ean furnish any of the feliow- 
beg (or anything else) write or wire me. 


1 or more cars 4/4”, 5/4”, 6/4”, 
8/4” Soft or Hard Maple, Poplar, 
Pine, Gum, Birch, Willow, Magno- 
lia, Oak, Beech, etc. Any grade, 
preferably Uppers or Log Run. 
Kiln dried, air dried or shipping 
dry. Rough or S2S or S4S. Can 
use RW4L, or shorts. 














VENEER PLANT 
EQUIPMENT 


Automatic Hot Press Chargers 
Mechanical Hot Press Chargers 
Hot Press Feed Elevators 
Dryer Feed Elevators 

Elevating Tables 

Continuous Core Machines 


Saw Mill Equipment 


Planer Feed Elevators 

Dry Kiln Car Loaders 

Dry Kiln Car Unloaders 

Automatic Lumber Stackers 

Hydraulic and Electric Elevating 
Tables 

Electric Lumber Transfers 


We Specialize in Designing Saw 
Mill and Veneer Plant Material 
Handling Equipment 


WHAT ARE YOUR PROBLEMS? 


AMERICAN 


MANUFACTURING CO., INC. 
2119 Pacific Ave., Tacoma 2, Wash. 








REE: Informative Data Bulletin 
““CONCRETE FACTS” 

and interesting SAMPLE 
Showing improved methods for 


® Concrete ® Concrete 
Sealing Hardening 

® Concrete ® Concrete 
Curing Renovating 

® Concrete ® Concrete 
Coloring Painting 


® Concrete Sealers 

Also information on the following: 

®@ Wood Preservatives 

® Termite Oil 

® Calking Compounds 

® Creosote in Vehicle Paint or Stain, 
white and colors 


WRITE TODAY 
THE SULLIVAN COMPANY, 


Memphis, Tennessee 


Please send FREE Sample and bulletin, 
without obligation. 


PED oe cnebeevcsvonsesceeenveses 





















and designs of windows and sash 
available under the new standard. For 
a copy of this manual check number 
9115. 


Portable Batching Plant 9103 


A new type portable twin-silo ce- 
ment batching plant, with storage ca- 
pacity up to 1600 barrels, has been 
developed by the C. S. Johnson com- 
pany. Constructed of all-welded units, 
it can be erected without a crane if 
desired. The leg section on the over- 
head silo can pivot on a base plate 
mounted in the concrete footing, and 
can then be utilized to tip the entire 
leg and silo assembly into place by 
means of gin pole and tractor winch. 
For further information check number 
9103. 


Store Front Booklet 9108 


The new Kawneer booklet will be of 
interest to everyone who wants to 
handle retail store construction or 
remodeling. It explains how postwar 
competition will affect retail mer- 
chandising and obsolete countless 
thousands of store-fronts. This illus- 
trated booklet has been prepared as 
the first of a series of informal dis- 
cussions of problems common to both 
builders and the manufacturer. For 
a copy check number 9108. 


Combination Crane-Bulldozer 
Unit 9109 
The Hystaway, announced by the 
Hyster company, is a new unit that 
according to its manufacturers, per- 
mits for the first time a working 
combination of bulldozer, dragline, 
clamshell and crane. High partial use 
of the bulldozer can be made without 
removing the Hystaway unit from the 
rear of the tractor and when full bull- 
dozer production is desired the unit 
can be removed in less than an hour. 
It is easily transported by dump 
trucks or flat-bed trucks. For further 
information check number 9109. 


Electric Rat Trap 9110 

Because rats don’t like dead-end 
streets and are reluctant to trod on 
an unfamiliar surface, this new trap 
has no floor and is open at both ends. 
The rat, running through the tunnel, 
breaks an electric eye beam which 
drops the doors at either end. At the 




















same time a door at the side opens. 
The rat runs through into a compart- 
ment with a ramp leading upward. As 
he runs up the ramp the small door 
closes and he is trapped on the ramp 
which leads to the electrocution 
chamber. After he is dead the floor 
drops away depositing the rat in a 
basket outside the trap, and the trap 
is automatically reset for the next rat. 
In one test 80 rats were caught in one 
night. For further information about 
this trap check number 9110. 
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Atomic Bomb City 
(Continued from Page 22) 

communities. The army attempted to 
make conditions more normal by pro- 
viding housing, cultural and recrea- 
tional facilities as nearly adequate as 
possible under wartime conditions. 
There are accommodations for church 
services in all the school auditoriums 
as well as in five frame churches, one 
of which was just finished this sum- 
mer. A swimming pool, probably the 
largest in Tennessee, is centrally lo- 
cated and numerous playgrounds give 
children ample facilities for recrea- 
tion. 

Oak Ridge is a planned American 
industrial city of 75,000 population, al- 
though a very small amount of the 
housing can be designated as perma- 
nent. 

Practically all the office buildings, 
theatres and shopping center struc- 
tures are of frame wood construction 
with exterior walls of other materials 
such as asbestos cement board or min- 
eral surfaced siding. Insulation board 
or some type of hard board usually 
covers the interior walls. The main 
two-story office building is 664 feet 
long with seven wings. There are 60 
warehouses of various sizes—some all 
wood, some with mineral-surfaced sid- 
ing and others with sheet metal sid- 
ing. 

In the short time Oak Ridge has ex- 
isted three large shopping centers 
have been developed, with all build- 
ings one and two-story frame con- 
struction. There are 41 food shops 
and drug stores, 42 restaurants, cafe- 
terias (one fed 10,000 in a single day) 
and soda fountains, eight ready-to- 
wear clothing shops, 12 variety stores, 
19 barber and beauty shops plus num- 
erous other retail outlets. Seven thea- 
tres accommodate movie goers, one of 
them a drive-in type. Operators of 
these commercial establishments at 
Oak Ridge work under a lease ar- 
rangement and pay concession fees to 
the government. 

World War II was responsible for 
the destruction of a great many cities. 
It was also the motivating factor in 
the construction of this remarkable 
city of Oak Ridge, Tenn. There have 
been other “hidden” cities, but never 
one that has grown so swiftly under 
the pressure of war and_ secrecy. 
What is probably outstanding from a 
human interest standpoint is that the 
inhabitants themselves, with the ex- 
ception of a few key men, knew noth- 
ing about the city’s purpose, what it 
was built for or what its giant plants 
were producing. 

At the present time about 75,000 
persons are employed on the project, 
most of them residing on the site, in 
Oak Ridge, although a large num- 
ber live in Knoxville and other com- 
munities in the vicinity. Of the 75,000 
now employed, about 26,000 are conl- 
struction workers. When construction 
work was at its peak at Oak Ridge 
about 47,000 were employed in build- 
ing of all kinds. Total expenditures 
on the project up to July, 1945, was 

$1,665,142,423.70. 
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Made left hand only. 
Bearings: Heavy duty ball bearing. 
Wheels: 54” diameter, 6/4,” face.to carry 


7” saw. 

Top Wheel Shaft: 3/4” diameter high 
carbon steel, with cross align and tilt 
features. 

Lower Wheel Shaft: 3!/.” diameter. 

Saw Strain: Knife edge sensitive type 
with gauge to indicate strain. 

Top and Lower Guides: Quick opening 
hinge type. 

Maximum Depth of Cut: 36”. 

— Height from Floor Line: 7 ft. 

2" 

Floor Space Required: 5 ft. 4” x 5 ft. 4”. 

Drive Pulley: 24” diameter by 8'/2” face. 

Speed: 530 R. P. M. 

















54° McDonough Vertical Band Resaws 


Belt or Motor Driven 


Power Required: 30 H. P. 
Saws: 7” wide, #19 gauge; 26 ft. long, 


134” teeth. 

Saws not furnished as regular equip- 
ment but carried in stock as extra for 
convenience of users. 


Feed Works: Four driven rolls 5!/2” di- 


ameter with independent adjustment 
for alignment with saw. 

Maximum opening 18!/2”,—12\4” out- 
side of saw and 6!/4,” inside of saw. 
Inside rolls flexibly mounted for gauge 
sawing. 

Can be set for center or gauge saw- 


ing and tilt for bevel siding. 
Feed 


Roll Drive Mechanism: Variable 
speed spur gear transmission with four 
speeds in oil tight case, exclusive on 
this resaw. 41 to 136 lineal ft. per min. 


Belt Driven Resaw: Net weight, 7500 Ibs., 


shipping weight, 8000 Ibs. 


Motor Driven Resaw: With built-in 30 


H. P. electric motor and "V" belt 
drive. Net weight, 8500 Ibs., shipping 
weight, 9200 Ibs. Starting switches and 
controller not furnished. 


GOOD DELIVERIES 
WITH PRIORITY 


WRITE FOR COM- 
PLETE INFORMATION 


McDONOUGH 
MANUFACTURING 
COMPANY 


INC. 1888 


EAU CLAIRE - WISCONSIN 





BOOBY TRAP 


resulting in 
thousands of 
accidents yearly! 


Eliminate this 
costly hazard with the 








ons | DAW MILLS 


M O N A R C MAN AVAILABLE FOR 


CAR DOOR OPENER PROMPT DELIVERY 


ing assured. 





works if desired. 


One man can open the most binding, 
balky box car door with the Monarch Car 


Door Opener. Get greater safety . . - & & rome experience in building Saw 


speed loading and unloading schedules 
. . - order an ample supply to fill your 
needs today! Price $17.50 each. 





Dept. AL, Bowersto n, Ohio 
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Sturdy and dependable. Fast. accurate saw- 


Carriages running on roller bearings. Auto- 
matic pawl release on set head. Fast. power- 
ful dogs. Friction or Belt Feed, as preferred. 
Ball Bearing arbor, and roller bearing Feed- 


Various sizes and dogs to meet your needs. 


ills and woodworking machinery. 


PRIORITY NEEDED LANE MANUFACTURING CO. 


MINING SAFETY DEVICE CO. MONTPELIER, VT. 
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Setting the Pattern for Transition from 
War to Peace -- One Man Predicts 
Plenty of Lumber in Very Few Weeks 


HESE EARLY DAYS of the 
atomic era may be the most 
momentous in history; at least up to 
now. Men of high reputations are 
saying so. 

This page wouldn’t know about the 
cosmic aspects of events. But it’s 
reasonable to guess that the next hun- 
dred days will set the pattern, for 
good or for ill, of the shift to peace- 
time economy. Better watch it. What 
happens to the lumber pattern, of 
course, will depend upon general con- 
version policies quite as much as upon 
events within the industry itself. 

The most conspicuous aspect of the 
change-back is speed. Sure, we were 
caught unprepared for peace. That’s 
one way to describe it. But there’s 
no need to brood over this fact; since 
a pretty good case can be made for 
playing it the way it was played. 

Two aspects of reconversion should 
be kept in mind. 

First, the government decided 
against tapering off on war orders. 
The tapering-off policy was urged as 
a cushion against unemployment dur- 
ing the change-back; to keep men at 
work until plants had been set for 
civilian-goods production. But the 
President decided against it and in 
favor of a sharp and definite ending 
of munitions manufacture. He held 
that a total mobilization for war 
should be followed by a total mobil- 
ization for peace; that going on with 
munitions for which there was no 
need was made-work of the worst 
kind; that the best way to get through 
the transition was to get it over 
quickly. Note that something of the 
sort has been followed in lend-lease. 
This device was a war measure; one 
that should end when the war ended. 
Allies may continue to need food and 
other articles and products; but, if 
so, this transaction should be set up 
on a peace-time basis. For example, 
Foreign Economic Administrator 
Crowley has stated that the United 
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States stands ready to lend more than 
six billion dollars to foreign nations 
to finance the purchase of American 
goods, now that lend-lease has been 
stopped. 

Second, most of the government 
controls over business, still remaining 
in effect, are controls over prices. 
Sure enough, some controls are re- 
tained over production and distribu- 
tion; but in the main this is intended 
to bolster price management. Other- 
wise these regulations are lifted; in 
the belief that this will aid business 
to convert in a hurry and get going 
on civilian goods. 

Swift changes and important 
changes have been made in the regu- 
lations governing this industry. This 
page lists some of the more important, 
for the record. 

L-335 

Revision of this order is a thought 
bewildering. The body of the order 
remains unchanged; and yet, in op- 
erating effect, it’s practically out of 
business. It will be completely re- 
voked at the end of this quarter. The 
directions issued under the order have 
always carried the operating power. 
All but about one of these directions 
have been lifted; and that one has 
been amended. The order is con- 
tinued to give authority to this 
amended direction. 

No lumber allotments will be made 
after September 30. But allotments 
together with certifications and rat- 
ings now in effect will be continued 
until that date. Lumber users, quali- 
fied to place certified and rated or- 
ders before these amendments were 
made, may continue to do so. until 
the end of the quarter. In fact deal- 
ers are advised to ask for certifica- 
tions and ratings from customers 
authorized to place them. These cer- 
tified and rated orders must be given 
priority. A dealer, accepting such an 
order, may extend these notations in 
buying replacement stock; and the 


mill must give this replacement pur- 
chase priority over uncertified and un- 
rated orders. 

Meanwhile L-335 has been open- 
ended by lifting about all the direc- 
tions except number seven. The im- 
portant sentence in the amended ver- 
sion is as follows: ‘Any lumber sup- 
plier (sawmill, concentration yard, or 
distributor) may deliver lumber to 
any person on uncertified and unrated 
orders provided that it does not in- 
terfere with the filling of certified 
and rated orders.” This means that 
any one can buy lumber without for- 
mal authorization. Naturally he still 
has to find the lumber. A user with 
an allotment can purchase lumber on 
uncertified and unrated orders, and 
these purchases are not charged 
against his allotment. What remains 
of L-335 merely gives a favored but 
not an exclusive place to certified and 
rated purchases. 


L-41 

L-41 illustrates better than L-335 
the use of distribution controls to 
support price controls. 

Early rumors had it that L-41 would 
be lifted immediately and completely. 
Well, according to reports at this 
writing, it is to be lifted completely, 
in due time. Not at once. 

Proposals to remove L-41 at once, 
or within the two-week period first 
suggested, met with opposition on the 
part of OPA and NHA. Basis of this 
opposition was fear of inflationary 
results in the housing field and also 
of a black market in lumber. These 
two agencies stated that according to 
their information there was not nearly 
enough building materials to meet 
public demand if distribution controls 
were removed. This high-tension de- 
mand, so the agencies argued, would 
result in devious devices (alias black 
markets) to divert these scarce mate- 
rials into the construction of larger and 
more expensive houses; since only the 
owners of such houses could afford the 
extra cost. This would have at least 
two effects; (a) an inflated real estate 
market and (b) diversion of materia's 
away from the lower-cost field. 

Charges have been made in informal 
ways that the NHA interest in maii- 
taining distribution controls was seli- 
centered; that it hoped in this way ‘0 
establish its own position on a pe? 
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SOUNDBILT 


means plywood 
manufactured with 
precision — plywood 


Bytt that has been satis- 
jp} fying the needs of 
Wis war plants and that 
We will please lumber 


dealers’ customers. 


SOUNDBILT is the 

Ay plywood you will P 

Va want to standardize PLYWOOD, Inc. 
Yo on for your future 230 EAST F STREET 


needs. TACOMA 2, WASH, 














IMMEDIATE DELIVERY 


WEATHER-VANE 


Combination DOORS 


THE FASTEST SELLING STORM SASH-SCREEN DOOR IN AMERICA 


Ze © DELUXE TYPE 
— © CALIFORNIA REDWOOD 
@ NO PAINTING NECESSARY 
e EASY TO INSTALL 

© SELLS ON SIGHT 


THE DOOR YOuR 
MERS HAVE 














Yes Sir! This is it! The Storm 
Sash-Screen Door that tops 
them all . . . Built of Cali- 
fornia Redwood with mortise 
and tenon construction 
throughout. It’s amazing the 
way WEATHER-VANE Storm 
Sash-Screen Doors sell on 
sight! 


3 y Woodworking District By 


4 PRODUCTS CO. 
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A61-3327 Sesion Catch 
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A61-204T ''Snap Grip"' 
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with 2 Strikes 


A58-2364E h2 






A61-169 









461-201 





A6é1-200 


e 4 A high quality matched set in Bright 
A61-241 Zinc finish. Available in a ‘Profit 
Packed” deal or sold as individual 

items. Deal comes complete with attractive display 
board. Here is an eye-catching big profit line that 
will attract and easily sell itself to your customers. 
Matched sets, distinctively designed for quick sales. 


COUNTER DISPLAY BOARD 


Put this attractive display on your | ® 
counter and watch it go to work. 





—a 


Sells hardware on sight. Display ray — dy 
board includes a sample of each 4 hie 


item illustrated above. los he 


eee nt $ = 


PACKAGED FOR YOUR CONVENIENC 


To speed up handling and delivery, and to 
prevent loss of parts, each item is individually 
packed in an attractive, heavy envelope. Cata- 
log number, illustration of product and in- 
stallation data are printed on 
the face of each envelope for 
quick and easy identification. 


Your “All From One Source’ 


Hardware Manufacturer 










NATIONAL LOCK COMPANY 


Builders Hardware Division 


ROCKFORD, ILLINOIS 





manent basis in control of much of 
the country’s future house construc- 
tion. OWMR states, however, that 
L-41 will be removed completely as 
soon as the supply of building mate- 
rials approaches reasonably near to 
demand. The suggestion is that a 
review of the supply-demand situation 
will be made within thirty days or 
even sooner. Belief in Wahington is 
that L-41 hasn’t much longer to go. 
Other Changes 

All controls over plywood have been 
revoked. The Central Procuring 
Agency has been terminated and 
doubtless will be liquidated by the 
time you read these lines. This agency 
has been returning unplaced requisi- 
tions to the Services that sent them 
in originally. These requisitions are 
being reviewed, and many are being 
canceled. The WPB has announced 
that virtually all allotments of con- 
trolled materials and preference rat- 
ings assigned by the Army, Navy or 
Maritime Commission have been can- 
celed. Exceptions are MM and AAA 
ratings. Purpose is to have but two 
ratings, one military and the other 
civilian; and these are to be used 
chiefly if not solely in breaking bot- 
tlenecks. 

The Building Materials Section of 
the OPA is creating an Industry Ad- 
visory Committee to write a price 
regulation covering the cost of resi- 
dential construction. This is a mat- 
ter of much concern to retailers. They 
will be represented on the committee 
by the NRLDA. 

Movement was started to cancel the 
wholesale markup in 2nd RMPR 19 
and to _ substitute other formulas. 
Wholesalers opposed the change. Peter 
Stone gave interested parties time to 
file written briefs; and the matter 
should come up for settlement at 
about this time. 

Departments having control of 
wages have issued orders permitting 
salary and wage increases without 
prior permission. There is the stipu- 
lation that such increases can not be 
used as the basis for a request that 
prices allowed for products be _ in- 
creased. 

Lumber Supply 

This is a matter of great and im- 
mediate importance to retail dealers. 
As soon as the supply of lumber comes 
into reasonable balance with demand, 
the distribution controls will be taken 
off. And no matter what is done to 
regulations, the business of home 
building can’t get going until there 
is actual lumber in the yard, to be 
delivered to the customers. 

The Calendar has gotten widely dif- 
ferent estimates in regard to the lum- 
ber supply for this fall and winter. 

A widely known and responsible 
leader of the industry gives it as his 
opinion that the supply of lumber that 
will be offered retailers, in a matter 
of weeks and possibly in a matter of 
days, will be not only large but even 
enormous. He thinks lumber will be 
“running out of retailers’ ears;” that 
the supply will be so large that, be- 
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fore the home-building program gets 
started, there may be and probably 
will be a temporary period of soft 
markets. 

This startling prediction is based 


upon the following factors: The sup- 
ply of lumber will be determined by 
about three things. First, the amount 
released by the Armed Services; sec- 
ond, the amount produced by saw- 
mills; and third, by the amount re- 
tailers can sell. Number three, sure 
enough, is different from one and two. 
It might not determine the footage 
in the retail bins. But a supply of 
lumber can be measured in terms 
other than footage. It can be too 
little or too much; and it can change 
from one to the other without chang- 
ing the footage. A yard with 100,000 
feet might find this all too little in a 
boom and all too much in a depres- 
sion. 

How much will the Armed Services 
release? They’ve already announced 
cancellations amounting to a billion 
feet. Our industry leader thinks that 
indirect cancellations, such as orders 
placed with wholesalers by war con- 
tractors, will amount to at least twice 
that figure. Well, that’s a lot of 
lumber. 

How much can the mills supply? 
Our industry spokesman says the 
mills have no problem of reconversion. 
They’re going concerns and need 
merely to continue. The shortages 
during the war were hardly shortages 
when measured against pre-war civil- 
ian requirements. Furthermore the 
two bottlenecks during the war were 
(a) the manpower shortage, which 
will hardly continue if reports by 
labor leaders and others about pend- 
ing unemployment are true, and (b) 
artificially reduced price levels that 
did not permit recovery of costs. The 
second could operate in the post-war 
period but isn’t likely to do so. Rep- 
resentatives of various big concerns 
tell this page that they will be able 
to supply well manufactured and thor- 
oughly dry lumber immediately. 

How much can retailers sell? The 
spokesman says the big program of 
owner home construction will not get 
going until after the first of the 
year. It'll take time for even the 
most urgent would-be customer to 
clear everything for building. He’ll 
encounter shortages of materials other 
than lumber. He may have trouble 
finding a competent builder. He'll 
have to get his permit, complete his 
architectural plans, arrange for his 
loan and the like. During the re- 
mainder of this year, says our spokes- 
man, the big market will be remodel- 
ing and repair; very important, but 
one that requires a smaller proportion 
of lumber to total cost. 

Add all these items up, and you un- 
derstand why this industry leader 
thinks we’re facing into a _ period, 
right now, of ample lumber supply. 
Early next year, when building of 
homes gets off to a running start, 
there’ll be a market for all the lum- 
ber. Even so, says our friend, the 


production industry when given any 
sort of chance has always produced 
all the lumber needed. 


Contrary Statements 

It’s only fair to set out some cau- 
tious comments by other Washington 
men. For instance, this “release” of 
lumber by the Armed Services, so they 
say, needs to be understood. _ Those 
canceled orders covered a year; and 
considerable of this “lumber” is still 
growing in trees. Furthermore, the 
Army stockpiles in continental United 
States, excepting some _ relatively 
small supplies here and there, held 
for repair purposes, amount to but 
230 million feet. And much of this 
is green lumber, not suited for re- 
tailing. Then what about the indus- 
trial expansion program, mentioned 
above; the one expected to cost four 
and a half billion dollars. That’ll take 
a few boards that will not be routed 
through the ordinary retail stock. 

This page isn’t running a Town 
Meeting; but our optimistic friend 
would reply along this line: The in- 
dustrial expansion program will not 
happen all at once; nor will it rely 
primarily upon lumber as its building 
material. Some lumber, sure enough, 
but other materials also. It’s correct 
that not all the lumber released by the 
Armed Services is actually sawed and 
in being. But the important fact is 
the release of sawmill capacity. That 
lumber, “still growing in the trees”, 
can be manufactured and ready to go 
in a matter of weeks. Furthermore, 
the figures of Armed Service release 
were entirely too modest. Estimates 
are that military needs for lumber, 
from now on, will run at a minimum 
of 150 million feet a month; call it two 
billion feet a year. Well, the Armed 
Services during the war took a mini- 
mum of twenty-two billion feet a year; 
took that amount directly. 

Well, there you are. You pays your 
money and takes your choice. At least 
there are those, highly placed in this 
industry, who think the supply of lum- 
ber to retail yards in ample quantities 
is one of the least of our worries. 


Other Materials 

Everybody knows that bottlenecks 
other than lumber shortages can han- 
dicap home building. WPB men are 
definitely more worried about other 
materials than about lumber. One of 
these lines at present in short supply 
is clay products. There are said to 
be about 800 brick plants in the coun- 
try. More than that, of course, count- 
ing every small outfit. But these 800 
normally supply the bulk of the out- 
put. At present about half are closed 
down, and the remaining half are in 
very limited operation. The output 
is said to be about 15 percent of nor- 
mal. Reason for the shortages has 
been lack of labor and also a price 
ceiling that, according to statements 
by the industry, has not returned costs 
of production. Mr. Keenan has been 
trying to get this ceiling raised; has 
told friends informally that he thinks 
he’s succeeded. 
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Lumber Industry Feeling 
Its Way Back to Normal 
Distribution Methods 


The nation’s lumber industry is care- 
fully feeling its way back to near- 
normal methods of doing business. 
Although the sudden ending of the 
Japanese war resulted in wholesale 
cancellations of more than a billion 
feet in military orders plus huge 
footages in war contractor business, 
most manufacturers still report large 
unfilled order files. In the week end- 
ing August 18 the Southern Pine Asso- 
ciation reported that in 132 mills 
orders cancelled exceeded in footage 
new business actually booked that 
week. In spite of that, however, un- 
filled orders on hand in the 132 mills 
totaled 111,712,000 feet. The same rel- 
ative situation prevailed for 14 Cali- 
fornia Redwood mills. 

Lifting of distribution controls by 
cancellation of all directions to L-335 
except No. 7 opened the door wide for 
retail buyers to flock to the lumber 
markets, ready and willing to pay ceil- 
ing prices for anything merchantable. 
Manufacturers, however, are busy at 
present rearranging their order files 
and in most cases slow to rush into 
making promises for quick delivery 
until they make a more careful ap- 
praisal of the situation. Reports have 
heen received of military order can- 
cellations which have been reinstated 
within a few hours. 

Within a few weeks, however, large 
footages of lumber will be flowing to 
retail yards. For a while it will be a 
“hand-to-mouth” proposition for both 
mills and retailers who will move 
stock about as fast as it arrives with 
very little if any opportunity to bulid 
up inventories. During the winter 
months, when light construction is 
halted in most of the nation, dealers 
are expected to accumulate sizable 
stocks to have on hand when spring 
demand makes itself felt. Until then, 
or until retail bins begin to fill up, 
there is no danger of any softening of 
the market. All OPA price ceilings 
Still remain in full effect and there is 
no change in enforcement policy. It 
is expected, though, that the various 
Price additions which have been com- 
mon practice during the severe short- 
age of lumber, will be dropped shortly 
because sufficient supplies of lumber 
will be available without the fancy 
Daragraphs and additions. 

Key to the whole situation in the 
lumber industry now is manpower. 





How soon and how much manpower 
suitable for maximum efficiency will 
return to the woods and mills will 
determine how soon lumber will flow 
to satisfy the huge pentup demand for 
building. There are rumblings of 
strikes in woods and mills and should 
some of these controversies result in 
production tieups the entire industry 
would suffer at one of the most critical 
periods in its history. Observers are 
agreed that any severe tieup of pro- 
duction would open the door wide for 
the free use of alternate materials, or, 
any substantial increases in lumber 
production manpower costs could force 
the prices up to where lumber would 
be at a price disadvantage in com- 
peting with the numerous alternate 
materials which are to be offered to 
builders. 

Latest reports from the nation’s ma- 
jor lumber market centers indicate no 
appreciable change in the supply situa- 
tion as yet. Concensus is that it will 
take from two to four months to get 
lumber flowing in sizable quantities 
to all nooks and corners of the nation. 
That means it will take from four to 
six months before the home building 
industry can hit full stride on the path 
to the boom which has been awaited 
for so many months. 


Current Statistics on 
Output and Distribution 

Lumber shipments of 453 mills re- 
porting to the National Lumber Trade 
Barometer were 1.1 percent below pro- 
duction for the week August 18, 1945. 
In the same week new orders of these 
mills were 30.6 percent less than pro- 
duction. Unfilled order files of the 
reporting mills amounted to 98 percent 
of stocks. For reporting softwood 
mills, unfilled orders are equivalent to 
33 days’ production at the current 
rate, and gross stocks are equivalent 
to 33 days’ production. 

For the year-to-date, shipments of 
reporting identical mills exceeded pro- 
duction by 3.9 percent; orders by 6.6 
percent. 


Southern Pine 

Production of southern pine by 132 
mills for the week ending August 18 as 
reported to the Southern Pine Associa- 
tion totaled 15,690,000 feet. This was 
the week of the announcement of the 
Japanese surrender. Production that 
week was 32.53 percent below the 
three-year average for the same mills. 
Shipments during that week totaled 
15,069,000 feet, 3.96 percent below out- 
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put. Orders booked were more than 
offset by cancellations leaving a deficit 
of business booked below cancellations 
of 734,000 feet. Total stocks on hand 
at the end of the week totaled 132,- 
184,000 feet as against unfilled orders 
for 111,712,000 feet. 


Western Pine 

Ninety-eight mills reporting to the 
Western Pine Association for the week 
ending August 18 (Japanese surrender 
week) cut 43,058,000 feet. Shipments 
that same week were 40,610,000 feet, 
5.7 percent below the cut. Orders 
booked in the current week were 22.9 
percent below output at 33,204,000 feet. 
Orders on hand at the end of the week 
of August 18 totaled 301,086,000 feet 
with gross stocks of 635,807,000 feet. 
For 1945 to date these 98 western pine 
mills cut 1,884,125,000 feet compared 
with 2,122,872,000 feet to the same date 
a year ago. 


West Coast 

Fir and other west coast mills, 133 
reporting to the West Coast Lumber- 
mens Association, produced 50,354,000 
feet during the week ending August 
18, the week of the Japanese surren- 
der announcement. Shipments that 
same week were 53,673,000 feet and 
new business booked totaled 48,323,000 
feet. The unfilled order files stood at 
666,403,000 feet, 244 percent above 
gross stocks of 272,988,000 feet. 


Northern Pine 

Production of northern pine by five 
mills reporting to the Northern Pine 
Manufacturers Association totaled 1,- 
260,000 feet during the week ending 
August 18. This was below average 
because of the Japanese surrender an- 
nouncement which called for time off. 
Shipments that same week were 
940,000 feet and new business booked 
totaled 415,000 feet. Unfilled orders 
stood at 8,015,000 feet with gross 
stocks down to 36,795,000 feet. 


In the Market Centers 
TACOMA: The lumber market gen- 
erally is in considerable turmoil as 
operators continue production with one 
ear cocked expectantly in the govern- 
ment’s direction to learn what dispo- 
sition their No. 1 wartime customer 
proposes to make of current contracts. 
There have been some cancellations 
on special jobs and more are antici- 
pated, although much of the govern- 
ment business is expected to continue 
for a while at least as considerable 
military base construction is antic- 
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ipated for the Pacific theater. How- 
ever, private buyers are eagerly await- 
ing the nod that will permit them to 
break into the market for those 
choicer items that have been so long 
denied them. Most operators believe 
that the cessation of the war merely 
means that they will be able to sub- 
stitute private for government busi- 
ness, something they have _ long 
desired to do. 

Little change has been evident in 
lumber supplies here since the sus- 
pension of hostilities. Most mills were 
down for a two-day holiday while 
crews celebrated the return of peace, 
but are operating as usual now. The 
first labor controversy of any conse- 
quence that affected lumber produc- 
tion in this area for many months 
resulted in closing the St. Paul & 
Tacoma Lumber Co. mill for a week. 
The strike was over interpretation of 
an executive order relative to over- 
time pay for the sixth and seventh 
days of a work week. 

The dry spell that has existed here 
for the last six weeks continues with 
no sign of a letup and, in consequence, 
the forest fire hazard is serious. With 
the end of the Japanese war, the labor 
situation is showing considerable im- 
provement. 

SEATTLE: Though end of the war 
has resulted in many cancellations of 
lumber orders by the government, 
many still remain to be filled. The 
cancellations are no hardship on the 
mills which would like to build up 
stocks so they can ship four or more 
items in mixed cars and get $2.00 a 
thousand more for their lumber. Mills 
are so heavily loaded with orders they 
are disinclined to accept any until or- 
der files are reduced. 

Almost all army orders have been 
cancelled but the navy still has some 
in effect. Cutting demand is large. 
Several large distributors of stockpiles 
are continuing to take orders to VJ- 
day even though the government has 
cancelled their orders. 

There are virtually no stocks any- 
where and there is no indication of 
immediate improvement. End of the 
war found the industry deluged with 
government business and in spite of 
cancellations much remains to be de- 
livered. 

A forest fire situation which has re- 
sulted in many small fires and has 
been potentially dangerous for weeks 
has caused shutdowns and hoot owl 
operations which are reducing output. 
Manpower is still critical. Many 
skilled loggers are needed in the 
camps. 

KANSAS CITY: Demand for lum- 
ber is shifting from the military to 
consumers. The widespread cancella- 
tion of military orders did not have 
an effect on current operations ‘be- 
cause a large percentage of the busi- 
ness was “on the trees’, and had not 
yet been cut. 
tory construction will be resumed 
shortly, now that lumber is available 
without restrictions. Farmers and 
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Residential and fac- 


furniture factories will be in the mar- 
ket in a big way in the next few 
months, 

Inventories of retailers and whole- 
salers still are badly depleted and it 
will take months to rebuild them after 
mills begin turning out more supplies. 

The host of controls lifted by the 
WPB following Japan’s collapse will 
and did give relief to mills insofar as 
truck tires and equipment are con- 
cerned. Weather conditions have been 
ideal and production was able to step 
up a shade. The big setback to in- 
creased output remains labor, the sup- 
ply of which is still acute. 

MEMPHIS: There is a tremendous 
unfilled demand for lumber for home- 
building. Some 7,000 housing units 
are needed in this city and a con- 
struction boom is expected. Stocks 
of oak flooring are nil, both in the 
sheds of the manufacturers and in the 
retailers’ sheds. Producers forecast 
demand for 750,000,000 feet within the 
next 12 months. 

Cancellation of ordnance department 
orders for tens of thousands of am- 
munition boxes will leave mills free 
to supply the materials needed for 
their manufacture to civilian demand. 
One of Memphis’ most prominent lum- 
ber jobbers said: “The situation is a 
happy one. Not alone in that the war 
has ended, but. in that we can now 
supply our customers who have been 
crying for lumber to operate their 
businesses or to build homes, of which 
there is such great need now.” 

Hardwood and pine manufacturers 
in Memphis and the territory nearby 
received heavy cancellations of lum- 
ber from the government and imme- 
diately started widening their chan- 
nels of distribution during the two 
weeks just passed. 

Manufacturers of hardwoods have 
backlogs of orders sufficient to keep 
them operating for many months. 

NEW ORLEANS: The lumber situ- 
ation with retail yards in this area 
has brightened considerably the past 
ten days, with a few yards getting in 
shipments from small mills of rough 
green lumber in construction sizes, 
with a few shipments from larger mills 
in what has been called during the 
war “shipping dry.” 

There are more than 1,000 members 
in the New Orleans Home Planning 
Institutes and it is estimated by those 
in charge of the Institutes that this 
group will provide approximately $7,- 
500,000 in new construction in addition 
to the remodeling, repairs and renova- 
tion jobs on homes providing another 
extensive market for lumber and build- 
ing materials. 

So far prices have held at ceiling 
for lumber, but there are signs of 
some doubt as to what future prices 
will be in this area due to the recent 
efforts of OPA to install different 
pricing methods in other areas. 

BOSTON: With the ending of the 
war, the demand for all types of lum- 
ber has jumped, especially for 2x4’s 
and boards, in an attempt to meet the 
housing shortage. But the chances of 


getting enough for substantial home 
building programs before the spring 
of 1946 are pretty slim. Some build- 
ing will start this fall, but dealers say 
it will be expensive due to the scarcity 
and high prices. 

One of Boston’s largest dealers said 
that his current lumber stock is only 
15 percent of normal, and all of this 
lumber was of the government-pre- 
ferred type, which would take time to 
adapt to civilian purposes. New Eng- 
land is still depending mostly upon 
native grown stock, 

Despite the lifting of government 
restrictions on lumber to a greater 
extent, scarcity is the bugaboo of all 
New England lumber dealers. 

NORFOLK: Demand from retail 
yards has recently been light because 
they do not know where they stand. 
Wholesalers and mills have little lum- 
ber of any kind to offer. Plywood is 
hard to buy under any condition. Ceil- 
ing prices are still effective on all 
woods. Oak flooring is in brisk 
demand but manufacturers have none 
to offer because of lack of rough inch 
oak boards. 

Lumber supply here is very light 
and yards would welcome more ship- 
ments of boards, dimension, oak floor- 
ing, etc. Just how the order revoking 
most of L-335 will affect conditions 
remains to be seen. 

MINNEAPOLIS: Demand is tre- 
mendous from every direction—urban, 
rural and industrial. A considerable 
military demand is still existent here. 
Dimension stuff is the most in demand 
as everyone strains to get started on 
any possible building before cold 
weather. MM ratings are still a 
damper over civilian channels. 

Supplies of all kinds of lumber had 
reached a very low point before VJ- 
Day opened up hope for renewed 
stock. The bulk of available lumber 
in the Minneapolis area was northern 
pine and dealers generally feel that 
it will be some time, perhaps a couple 
of months, before they will get any 
sizable volume of west coast woods. 

Production of rorthern pine has 
started to creep toward the much 
higher levels expected presently. 
Trucks are in poor condition, tires 
are worn and a new supply has not yet 
arrived. Weather has been favorable. 

BALTIMORE: Demand for all kinds 
of lumber continues unabated in this 
area. Thus far there has been no ap- 
preciable change in the outlook as a 
result of the end of the war and how 
long it will take to see any change 
in the situation is problematical. The 
supply of lumber available for home 
building purposes is as short as ever. 

Many of the southern pine mills 
have been unable to operate because 
of heavy rains while others were un- 
able to get large enough crews to 
resume cutting. Output of many 
manufacturing units is still only 50 to 
60 percent of capacity. Observers here 
feel it will be from two to three 
months before any appreciable amount 
of new home construction can be 
started. 
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DEALERS! Hold on 
a Little Longer... 





1] - - > and we should be in position to meet your 


needs. We still have some priority orders to fill — 


e YOUR GUIDE TO POSTWAR SUPPLY labor at the mills is still short — some needed repairs 


to make — mill stocks are practically non-existent. 





—products with a sound future, manifold uses, unlimited sales! 















































Aetna Service of prewar quality and speed coming to you soon. ° ° ae ae . 

: The mills are building up our inventory. Write for’ “Teleply We ask your patience a little longer while we 
p- Ticker“ Warehouse Stock List today. Aetna Plywood & Veneer, get our present problems buttoned up. 

, 1732 Elston Avenue, Chicago 22, Illinois. Phone Armitage 7100. 
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a Greater profits ... quicker, easier 
“ sales are yours when you sell 
ds “Red Joint” Ladders. The striking 
ris eye-appeal of the painted “Red 
Ap- Joint” that keeps out moisture and 
Be rot... plus a twenty year reputa- 
we tion for quality with the trade... 
et means a fast turning item for you. 
a There is a “Red Joint” Ladder for 
a: every purpose. Write for available . } 7 | | 
ills territories. aks NY : ee | | | 
wes Members of the American 
un- Ladder Institute i 
ainy e - Ltd. 
ny 
= | BV Whitinc ¢ LO 
are < Baty: Brtver Bros. bee | : : 
ree A wisconsin SALES OFFICE: 1204 Conway Bidg., CHICAGO 2, ILL 
N, 
— %,, Ve ie wAuPU Selling the Products of J. A. MATHIEU, Lid, Reiny Lake, Ont. 
a + 
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Pisin and Quartered 
Oak—Soft Yellow Pop- 
lar — Basswood, Chest- 
mut, ett, 


Pisgah Forest, N.C. 

















Douglas 


E. J. Linke 





Timbers, Dimension 
and Boards. 
Sawmill Capacity 
200,000 ft. per day. 


L. H. L. Lumber Cc. 
CARLTON, OR. 
Guy Haynes 


Fir 








SUGAR & 


WESTERN 


PINE AGENCY 
#1 MONTGOMERY ST 
SAN FRANCISCO, CALIFORNIA 


SUGAR Pattern lumber 
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ects and 


Shop 


1 California Ponderosa Pine 
Mouldings and Cut Stock 
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Chlorinated Phenol Toxic Base. 


Excess Moisture, etc. 





ioxic-Water Repeilent 
Preservatives 


Positive protection against Rot, Fungi, Termite 


Formulations to meet all official specification 
4 profitable retail item for Lumber Yards. 


Write for technical data, tests, samples, etc 


CRE-0-TOX CHEMICAL PRODUCTS Co. 


MEMPHIS, TENN. 








Appraising the Outlook 
(Continued from Page 17) 

rare instances where transportation 
or unsuitability of the material is a 
decisive factor will the military re- 
lease any of this: lumber for civilian 
use. Production in most areas has 
been below normal for some time and 
it is common knowledge that no siz- 
able inventories exist anywhere. 

With the CPA and war contractors 
out of the lumber markets, however, 
huge footages will be released for the 
retail lumber dealers, regardless of 
the low production totals at present. 
Providing that no further manpower 
or equipment difficulties decrease the 
present lumber production figures, 
most observers believe it will be sev- 
eral months before retail yards will 
bulge with full inventories. Opinions 
vary from two months to six months, 
the variation depending on what stock 
is considered along with the locality 
in which it is to be consumed. 

BACK TO NORMAL ON BOARDS 

Revocation of the fir board direc- 
tive and its accompanying price pre- 
mium on fir boards means that board 
output in the fir areas will drop back 
to a normal figure, and more dimen- 
sion and timbers will be coming from 
the saws. The pine mills will again 
get back into the civilian board busi- 
ness as a result of the cancellation 
of millions of feet in orders for boards 
for military boxing and crating. With 
continued production of lumber during 
the balance of the year at about the 
rate it has been produced to date 
the total should reach 29,500,000 feet 
for 1945. 

When retailers begin to see a few 
full lumber bins in their storage sheds, 
they will also begin to look for better 
material at better prices. Whether 
this will soften the market in the 
early months of 1946 remains to be 
seen, but some are of the opinion that 
pushing so much lumber so fast at 
retail buyers may have that effect in 
a few months. All the above, of course, 
is based on the assumption that out- 
put will proceed without interruption. 
There is strike agitation among woods 
and mill workers in some producing 
regions, notably on the west coast. 
Any substantial increase in wages to 
such workers will be immediately re- 
flected in the need for increased 
prices and should they be permitted 
it is apt to be a substantial hindrance 
on the ability of lumber to compete 
with alternate building materials in 
the postwar market. 

LABOR A PROBLEM 

Reports also indicate that some 
manufacturers will refuse to yield to 
labor’s demands and should strikes 
result, a number of production units 
would close down. Many of the former 
woods workers who have gone into 
high-paying war factory jobs are re- 
luctant to return to the woods and 
mills at the going wages and this 
may be a factor in holding up the 
acquisition of full crews of younger 
men by large operators, thus also re- 
tarding any increase in output. Re- 


gardless of what lumber production 
totals the nation sees henceforth, 
however, it is certain that retail lum- 
ber dealers and consumers will get the 
bulk of it. 
PLYWOOD GOING TO RETAILERS 

Prior to the revocation of L-150 and 
L-150a approximately 35 percent of all 
government orders were allocated to 
325 distributing warehouses selected 
by WPB. This percentage, which for- 
merly could be released only for di- 
rect war uses, now can immediately 
be transferred to retailer inventories. 
Jobbers not qualified under WPB or- 
ders, may place their orders with ply- 





Confusion Could Bring 
Back L-335 Directions 
Although L-335 with all the 
directions but No. 7 revoked 
means little as an actual control 
on the distribution of lumber, 
‘the order itself remains as writ- 
ten and has not been revoked to 
date. Providing there is an or- 
derly return to the distribution 
of lumber into civilian channels, 
it has been predicted the entire 
order will be revoked September 
30. Therefore, it is to the in- 
terest of everyone in the lumber 
industry—manufacturers, whole- 
salers and retailers—to insist 
that no mad scramble or con- 
fusion develops in the distribu- 
tion of lumber under the present 
free setup. Should the demand 
for lumber develop into a mad 
scramble with a great amount of 
confusion and tieup, it is not 
beyond the realm of possibility 
that the industry might find it- 
self shackled with some new 
directions to L-335. The situa- 
tion deserves every considera- 
tion from all in the industry. 











wood mills and these orders will be 
processed in order of their acceptance. 

It is expected to take from 60 to 90 
days before it will be easy for retailers 
to place orders for plywood and expect 
early delivery. 


OTHER MATERIALS SHORT 

Contrary to much of the thinking 
before VJ-Day, lumber and plywood 
do not now appear to present the 
serious supply problem in the building 
materials field that other commodities 
do. WPB officials are more worried 
about brick. Of the 800 brick plants 
in the nation, about half are com- 
pletely shut down and the balance 
of the operators are producing only 
15 percent of the normal national pro- 
duction. Reasons given are lack of 
manpower and a price level that nets 
a loss. Other short materials are 
iron soil pipe, flashings and other ma- 
terials containing tin, some types of 
roofing, and all the clay products. 

MANPOWER MAY RETARD BUILDING 

Main bottleneck in the new home 
construction field and light building 
industry could very well develop into 
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Shevlin Pine Sales Co a 
: 
‘ 


SELLING THE PRODUCTS OF 


| THE MeCLOUD RIVER LUMBER 
COMPANY 
McCloud, Calif. 


Bend, Oregon 


“Member of the Western Pine Associa- 
tion, Portland, Oregon. 
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NEW YORK 
1604 Graybar Bldg. 
Mohawk 4-9117 


DISTRIBUTORS OF 


fh) EVLIN (7 1] IN fe PONDEROSA PINE 


Reg. U. 8S. Pat. Off. 


4 . EXECUTIVE OFFICE j 
| ®THE SHEVLIN-HIXON COMPANY 900 First National Soo Line Building F 


MINNEAPOLIS, MINNESOTA 


DISTRICT SALES OFFICES: j 











SPECIES 


(PINUS PONDEROSA) 


SUGAR (Genuine White} PINE 
(PINUS LAMBERTIANA) 














CHICAGO 
1863 LaSalle-Wacker Bidg. 
Telephone Central 9182 


SAN FRANCISCO 
1030 Monadneck Bidg. 
Exbreok 7041 








| A 
J/ GOOD BOOK 


on the 
use of the 


STEEL SQUARE 


It has been written so that the 
reader will be able to learn all 
standard uses of the steel square 
entirely from the book. 





The book is filled with actual examples and previously 
acquired knowledge of framing or other intricate carpentry 
operations is not required. The examples are so explained 
ond illustrated that the reader can easily apply the prin- 
ciples to practical! jobs he may be doing. 


This book is full sized (51/2”x 81/2”) and is easily read be- 
cause it,is printed in very legible type. The many helpful 
illustrations are exceptionally clear. It is handsomely and 
durably bound in water and vermin proof cloth. 


The book contains 96 pages, 101 illustrations, and is thor- 


oughly indexed. 
POSTPAID $1.25 
Send Orders to 


139 North Clark Street Chicago 2, Illinois 





EL EL TROME MOISTURE REGISTER 


ss 


wo 


tests PLYWOOD 

VENEER AND LUMBER 

IN three SECONDS 
OR LESS 





LUMBER 
VENEER-PLYWOOD Type 
TYPE 


no points to break off 
or injure surfaces 


Save time and money — eliminate 
guesswork — in testing moisture con- 
tent of wooden materials. 


Moisture Register —the standard 
in moisture testing — registers mois- 
ture content on a reading dial at the 
press of a button. Used extensively 
for war needs and by leading con- 
cerns throughout the country, it’s 
fast, accurate and dependable. 

Write today for complete infor- 
mation. 


INTERCHANGEABLE 
ELECTRODES 


You can test any 
type of lumber or wood 
product with electrodes 
illustrated. The entire 
Moisture Register unit 
is completely portable, 
weighing only 5 1/2 lbs., 
including carrying case 
as shown. In the plant 
or on the job it can be 
used by anyone, with- 


DEPT. NO. A out previous training. 


MOISTURE REGISTER CO. 


133 NORTH GARFIELD AVENUE e ALHAMBRA, CALIFORNIA 














ex 


Meets the demands of experienced operators for 
efficient, accurate production at low cost. .Solve 
your increased output requirements with an Enter- 
prise. Send details of your set-up for our recom- 
mendations and prices. 





Quality—built to tried and proven prin- 
ciples of design and construction for 
profitable operation. 








ENTERPRISE SAWMIL 


| THE ENTERPRISE CO., 328 Main St., COLUMBIANA, OHIO 
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one of manpower rather than ma- 
terials unless present figures on 
skilled carpenters and building 
tradesmen prove to be inaccurate. 
For years, all during the depression 
and immediate prewar period, labor 
unions discouraged any apprentice 
system for the building trades. As 
a result good finish carpenters, brick 
layers, stone masons and other skilled 
workmen have not been coming up in 
the trade. Men who have been at the 
trade during this period are reaching 
the retirement age with no young men 
to replace them. 

No applicable volume of new home 
construction can be anticipated dur- 
ing the balance of 1945. In the first 


place L-41 must be revoked to permit 
freedom in new construction; secondly 
lumber and other material inventories 
must be accumulated by dealers and 
equally as important, labor must be 
on hand to do the work. It will take 
several months to bring all these prob- 
lems to successful solution. Then we 
will be in the midst of a North Ameri- 
can winter which usually holds up 
light construction over most of the 
nation. When good building weather 
returns early in 1946 the industry 
should be cocked and primed to go 
ahead full speed on the job that has 
been held up for the duration—build- 
ing new homes for the nation’s citi- 
zens, 





think of KIRBY. 


patience is urged. 


indulgence. 


Southern Pine 





Not Yet but... 


Now that the long awaited end of hostilities has come, thoughts 


turn naturally from works of war to pursuits of peace. 


Building or re-building occupy your thoughts, and when you 
think of building, you think of lumber—when you think of lumber, 


With relief from many governmental restrictions optimism is 
apt to unduly influence a calm appraisal of actual conditions. A 
sad fact is that there is little lumber available for immediate re- 
stocking of the empty bins in lumber yards. The reasons for this 
are well understood by well informed lumbermen. 


For those who have so long waited for peace and for lumber, 


There is still plenty of timber 


There is still plenty of timber in the woods, enough to make 
lumber for all, eventually. The source of supply has not been 
badly depleted by the war effort, as some may lead you to think. 
But until such time as conditions permit stocks to be again built 
up at the mills for a fair distribution to the trade, we ask your 


KIRBY LUMBER CORPORATION 
HOUSTON 


Hardwoods 











UN TIF MNEUIS 


To Serve in Bolivia 
As Lumber Consultant 

Harold E. Holman, Lumber Division, 
War Production Board, Washington, 
D. C., is taking a sixty day leave for 
a trip to South America. The Bolivian 
Government has requested that he 
come to that country as a consultant 
on development of their timber re- 
sources and woodworking industries. 

This will mark the first interrup- 
tion of Mr. Holman’s continued serv- 
ice as a principal in the War Produc- 
tion Board. He was drafted by that 
war agency early in the war, while he 
was associated with Menominee In- 
dian Mills, Neopit, Wis. 


“Return to Normalcy" Keynote 
Of Hoo-Hoo All-Out Annual 


The 54th annual convention and 
third all-out annual of the Interna- 
tional Concaten- = 
ated Order of 
Hoo-Hoo will be 
staged by Hoo- 
Hoo clubs’ and 
groups in all jur- 
isdictions on dates 
proximate to Sept. 
9—Hoo-Hoo Day 
—as concurrent convocations and 
concats. These decentralized, syn- 
chronized meetings will be conducted 
under a master program. Material 
for presentation and roundtable dis- 
cussion has been prepared. With a 
survey of the lumber industry as a 
background, the legal and economic 
problems of re-employment of return- 
ing servicemen are presented. Atten- 
tion is focused on opportunities and 
responsibilities to encourage prospec- 
tive students to enroll in the forestry 
and building construction courses of- 
fered in the curricula of universities 
and colleges, as sponsored by Hoo- 
Hoo. (See AMERICAN LUMBERMAN, 
Aug. 18, 1945, pages 52-53.) 

A master program, designed to 
guide all participating groups and to 
assure uniform procedure, has been 
prepared by the headquarters office 
of Hoo-Hoo and may be obtained from 
the secretary’s office at 404 East Wis- 
consin Avenue, Milwaukee 2, Wis. B. 
F. Springer No. 34265 is secretary. 
Don S. Montgomery No. 30285 is Snark 
of the Universe. 





Bridegroom's Father 
Weds Bride's Mother 

Eugene J. Curtis, Sr., vice president 
of Curtis Companies,. Inc., Clinton, 
Iowa, and Mrs. Jules J. de Lescaille of 
Winnetka, Ill, were married Aug. 14 
in La Grange (Ill.) Presbyterian 
Church. The two families were linked 
on July 7, when Lt. Eugene J.’ Curtis, 
Jr., U. S. N. R., son of E. J. Curtis, 
Sr., and Miss Betty de Lescaille, 
daughter of Mrs. de Lescaille, were 
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MEDFORD CORPORATION 
MEDFORD, <> OREGON 


ANNUAL CAPACITY 85,000,000 FEET 
Manufacturers of Kiln Dried 
Ponderosa Pine . . . . . Douglas Fir 
Sugar Pine . .. . +. White Fir 


Members Western Pine Assn., West Coast Lumbermen’s Assn. and West Coast Bureau of Lumber Grades and Inspection. 














- 


Anaconda Copper 
Mining Co. 


Lumber Department 


Bonner, Mont. 


Manufacturers of 


POSTWAR SUPPLY . . 
—products with a sound future, sus. d uses, unlimited sales! Ponderosa Pine, Fir and 


—s a 4 we quality and speed me * ven <>. 
he mi are building up our inventory. rite for ‘“Teleply 

Ticker’ Warehouse Stock List today. Aetna Plywood & Veneer, Larch Lumber 
1732 Elston Avenue, Chicago 22, Illinois. Phone Armitage 7100. 
Teletype CG 305. Western Union Special Wire WUX APJD. 




















Thurston-Flavelle Limited 


Manufacturers of Red Cedar Siding and Shingles 
Port Moody, B. C. Canada 


Uy 


The Brand to Rely on for Quality Products 
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(HERE'S WHAT ) 
FOLKS NEED 


to repair walls, floors, 
furniture, woodwork or 
plaster. This plastic 
repair material comes 
in powder form... just 
mix with water and 
use. Will not shrink. 
Sticks and stays put. 
. 


| 
| 
| 
| 


WILL NOT SHRINK 
STICKS AND STAYS puft 
—_———nte, 






















Your jobber 
can give im- 
mediate deliv- 
ery on Durham’s 
Rock-Hard Water Putty. 
Packed twelve 1-Ib. cans 
or four 4-lb. cans to case. 


Also available in 25, 50 DURHAM 


and 100-Ib. drums for Bsn 
large industrial users. lowa 






- 


The PLASTIC Repair Material 
in POWDER Form 





Loose Leaf 


TALLY BOOKS 


Tally Sheets with 
Waterproof Lines — 


Send for Catalog of 
Lumber Yard Supplies 


Frank R. Buck & Co 
2133 Touhy Ave., Chicago 45, IIl.. 














Wanted to employ 
GRADUATE FORESTER 


on a permanent basis. Married man 
preferred and must be under thirty 
and willing to work. Furnish complete 
information in writing to: Geo. Drolet, 
First National Bank, Tuscaloosa, Ala. 











Change Your Saws to Simonds 


B, F, 3, or 2% inserted tooth. Cut 
more lumber at less expense, and no 
saw trouble. Saw returned 2nd day 
the cost of 


as a new one, at about % 
new. SAVE on 2% edger saws. also 
on solid and trimmer saws 


J. H. MINER SAW MFG. CO., Meridian, Miss. 








WHITE PINE pase. 
Ponderosa -- 
California White 
Also and Sugar Pine 

Fir Wallboard Wat crc: products 
William Schuette Company 

New York 

Office--41 East 42d St. PITTSBURGH, PA. 











Gillies Bros. & Co. Ltd. 
- BRAESIOE, ONTARIO, CANADA 

Genwine WHITE PINE ue 
Air-Seasoned ® Water-Cured 


For 103 years, 1842-1945. Capacity 30 million ft. 
annually. 
Members N. W. L. D. Assn. 
DRY STOCK—ROUGH or DRESSED. Prompt Shipment 
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married. Mr. Curtis has another son 
and two married daughters; Mrs. de 
Lescaille, has another daughter. 

E. J. Curtis, Sr., is also president 
of Ponderosa Pine Woodwork, chair- 
man of the OPA Stock Millwork In- 
dustry Advisory Committee, a member 
of the WPB Millwork Industry Advis- 
ory Committee, and a member of the 
board of the National Door Manufac- 
turers’ Association. 


Silbernagel's Hold Party 

Archies’ Cafe, famous rendezvous 
for northern hardwood lumbermen, on 
route 51 out of Wausau, was the place 
selected for the picnic party given by 
Geo. Silbernagel & Sons company, 
to the members of their organization. 

Archie, who formerly cooked in vari- 
ous lumber camps provided prime sir- 
loin steaks, boiled lumber camp style 





Archie presiding over some of his famous 
steaks. 


over hickory charcoal. Food and 
refreshments were served family style 
and there were bull cooks and flunkies 
to keep conviviality going at top 
speed. Various games helped to while 
away the time, and in the evening 
Ted Holterman on behalf of the Sil- 
bernagel group presented Ed Silber- 
nagel with a unique hand carved 
wooden beer stein fashioned to resem- 
ble a cant hook. Trying to express 
his feelings as the recipient of such a 
tribute, Ed admitted that for the first 
time in his life he was speechless. 
Concensus of those present was that 
this was the finest party ever held 
since Paul Bunyan’s Rib Mountain 
barbecue. 


Vice President and Director 
Of Sales Named by Kawneer 
Lawrence J. Plym, president of The 
Kawneer Co., Niles, Mich., has an- 
nounced the appointment of Luther 
H. Atkinson as vice president and 
director of sales for the store-front 
division. Mr. Atkinson will also serve 
on the company’s board of directors. 
He has previously served in various 
sales and merchandising capacities 





with Weyerhaeuser, United States 
Gypsum and Elastic Stop Nut Corp. 

In his new assignment, Mr. Atkin- 
son will head up all sales and mar- 
keting activities for The Kawneer 
Co.’s postwar program. Its store-front 
products, which include architectural 
metals, entrance doors, signs, letter- 
ing and interior metal finishes, are 
now marketed through a distributor 
organization of more than 250 building 
material firms. 

With plants in Niles, Mich., and 
Berkeley, Calif., Kawneer recently an- 
nounced construction of additional 
manufacturing facilities at Lexington, 
Ky. 

Mr. Atkinson will have headquarters 
at the firm’s main office in Niles. 


Chicago Hoo-Hoo Enjoy 
Fourth 1945 Golf Party 

A sizable gathering of Chicago Hoo- 
Hoo gathered at the Westward-Ho 
Country Club Aug. 23 for the fourth 
of the 1945 golf and dinner parties. 
About 20 men played golf in the after- 
noon. Prizes were awarded after the 
dinner presided over by Vicegerent 
Snark E. W. Kettlety. Minor Botts, 
Larry Beaumont and Harry Poole as- 
sisted the Vicegerent Snark in staging 
the affair. 

The next and final party for Chi- 
cago Hoo-Hoo in the 1945 season will 
be staged at Westward-Ho Thursday, 
Sept. 27. At that time the Chicago 
group will also observe the annual 
Hoo-Hoo Day, and a special program 
built around that occasion is being ar- 
ranged by those in charge. 


Two Short Courses for 
Lumbermen Announced 

A short course in lumber grading 
and a short course in dry kiln practice 
have been announced by the New 
York State College of Forestry. The 
dates for the lumber grading course 
are Sept. 24 to Sept. 28, inclusive; for 
the dry kiln practice course, Oct. 1 to 
Oct. 10. The arrangement makes it 
possible for those who desire to take 
both courses to do so without two 
trips to Syracuse, because the dry 
kiln course immediately follows the 
lumber grading course. 

The fee of the grading course is 
$40; for the dry kiln course, $50. 
The fees do not include the cost of 
room and board and incidental ex- 
penses. Detailed information may be 
obtained by addressing The New York 
State College of Forestry, Syracuse 10, 
nN. ©. 


Casein Company to Build 
New Plant in Oregon 


W. F. Leicester, president of the 
Casein Co. of America, division of the 
Borden Co., has announced that con- 
struction will begin on a new plant 
at Springfield, Ore., which will furnish 
large scale production of formalde- 
hyde on the Pacific Coast. 

Expected to be in operation before 
the end of 1945, the new plant will 
produce monthly one million pounds 
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of formaldehyde, which is essential 
in production of synthetic resins and 
plastics. The plant will also produce 
synthetic resin adhesive in large vol- 
ume for the plywood industry. 


Tacoma Lumbermen's 
Club Will Play Golf 


The Tacoma Lumbermen’s Club will 
hold its annual golf tournament at the 
Tacoma Country & Golf Club on Fri- 
day, Sept. 14. This will be the 22nd 
annual tournament—but the first since 
1941. 

Paul H. Johns will be general chair- 
man. All members of the lumber busi- 
ness are invited to attend. 


. . Obituaries 


ALLAN McNIECE AUSTIN, 49, of 
Chapleau, Ont., general manager of 
Austin Lumber (Dalton) Ltd., Nicholson, 
Ont., vice president of Canadian Lum- 
bermen’s Association, and a director of 
Ontario Forest Industries Association, 
died July 14. 


WILLIAM A. BOND, 79, who owned 
and operated the Stratton Building 
Supply Co., Petersburg, Va., died in a 


Richmond hospital Aug. 15. 


GENIO CARDWELL, 79, who estab- 
lished the Cardwell Lumber Co., North 
Wilkesboro, N. C., after selling his in- 
terest in the Cardwell-Kreger Lumber 
Co., North Wilkesboro, died Aug. 13. 


THOMAS ATLAS HIGDON, 76, saw- 
mill owner and operator at Knottsville, 
Ky., died Aug. 18, after a short illness. 


A. M. JOHNSON, 66, co-partner in 
the Eggum-Johnson Lumber Co., Mt. 
Horeb, Wis., died Aug. 18, following a 
long illness. 


WILLIAM M. KENNELLY, 62, man- 
ager of the North Olmsted Lumber 
Co., North Olmsted, Ohio, died sud- 
denly Aug. 2 at his home in Berea, 
Ohio. 


JOHN THOMAS LLOYD, 77, until he 
retired in 1936 secretary-treasurer of 
the Morgan Co. of Wisconsin, Oshkosh, 
Wis., died recently following an ex- 
tended illness. 


JOHN FLOWER McDONALD, 75, 
founder of the John F. McDonald Lum- 
ber Co. in Minneapolis in 1899, died at 
his Minneapolis, Minn., home Aug. 22. 
He retired from the lumber business 
only a few years ago and during the 
last two years had conducted the Red 
Cross Blood Donor center in Minne- 
apolis. Survivors include his widow, 
two sons, three daughters, a _ sister, 
and two brothers, one of whom is 
Edwin C. F. McDonald, proprietor of 
McDonald Bros., lumber company in 
Minneapolis. 


ALEXANDER FRASER McEWAN, 82, 
founder and president of the Seattle 
Cedar Lumber Manufacturing Co., 
Seattle, Wash., died Aug. 20. 


; ELVIN MILBY, 59, sawmill owner of 
Shacklefords, Va., died Aug. 12. 


SHELDON MORRIS SR., 70, former 
seneral manager and vice president of 
the Southern California Hardwood & 
manufacturing Co., Los Angeles, Calif., 
died Aug. 9. 

CHARLES R. NEVITT, 90, since 1893 
treasurer of the Paine Lumber Co., Osh- 
kosh, Wis., died Aug. 9 at his home 
there. Although advanced in age, his 
health had been good until his passing, 
Which occurred while he was asleep. 


ISAAC OAKLEY, 76, for many years 
head of the Kamloops Sash & Door 





| CAR and CARGO 


BOE ha RE i AMR SINCE 


ALL TYPES -- ALL GRADES ' 
Western Pines and West Coast Lumber. 


Large and Long Timbers -- Fir Piling up to 1SO Feet 


WHOLESALE ONLY 


PATRICK ‘LUMBER CO. 


Terminal Sales Building, Portland, Oregon 





today. 


If you are interested in kiln drying 
and wish to be placed on our mail- 
ing list, send us your name and 
name of the firm with which you 
are connected. 
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Largest Hardwood Mill in Country 
Converts Cross-Piling Kilns To 
Moore Cross-Circulation System 


Meadow River Lumber Co., Rainelle, W. Va.. 
operating the largest hardwood plant in America, 
has successfully converted old-type cross-piling kilns 
to Moore Cross-Circulation System for drying 
Appalachian hardwoods. 


This aggressive plant has found it pays to convert 
to the Moore Automatically Controlled Drying Sys- 
tem, for reduced drying costs, higher quality season- 
ing and increased drying capacity. 


Take advantage of our 66 years of experience in 
seasoning all forest products —let the Moore Kiln- 
Engineer help solve your drying problem. Write 


MOORE DRY KILN COMPANY 
Largest Manufacturers of Dry Kilns and Veneer Dryers 
JACKSONVILLE 1, FLORIDA 
VANCOUVER, B. C. 


NORTH PORTLAND, ORE. 


MOORE J)Ry KILNS 











Factory at Kamloops, B. 
cently. 


FRANK VAN PETTEN, partner in the 
Van Petten Lumber Co., Ontario, Ore., 
was killed May 27 when his own air- 
plane crashed after taking off from 
Yellow Pine, Idaho, where he had flown 
with CHARLES P. FLEGEL, manager 
of the Eastern Oregon Land Co., who 
was also killed. The wreck and re- 
mains of the two men were found July 
22, following almost a month of search- 
ing, both on the ground and from the 
air. Paul Van Petten, brother of Frank 
and partner in the Van Petten Lumber 
Co., survives. 


C., died re- 


ANTON SOLIE, 83, long-time super- 
intendent of lumber mills in Wisconsin, 
and a lumber and logging expert, died 
at his home in Wausau, Wis., Aug. 13, 
following a long illness. 


JOHN M. WISER, 47, for twenty 
years district sales manager for the 
Long-Bell Lumber Co., Dallas, Texas. 
died Aug. 15. He had been in ill health 
for several years. Survivors include his 
widow, a son, his parents, and three 
brothers and four sisters. 








Knudson & Mercer Lumber Co. 


Purveyors to 
Accredited Retail Lumber Dealers 
for 50 years 
LUMBER FROM SOUTH, WEST, NORTH 


Sash & Doors, Wallboards and Most 
Standard Specialties 


28 E. Jackson Bivd., Chicago 4, Ill. 


SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS Ls t R FACTORY 














YARD STOCK 


SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 33 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY: 








Manufacturers 
PINE & POPLAR 


Members 


Av Ss. P.1. B. 
v* LA GRANGE, GA. 


ENGLES WORTH p 
as, ember? mpan "y: 


McMINNVILLE, OREGON 


acturers 
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WEST COAST FOREST PRODUCTS | 





JAMES W. SEWALL 


Consulting Forester 
jAME Ww EWALL PHILLIPS & BENNER 
Old Town, Maine Ruttan Block 
t 41910 Port Arthur, Ontario 





NORTHCUTT 
Lumber Sales Corporation 
Wholesale and Commission 


Hardwoods, Cypress and Pine 


Telephone 181 P. 0. Box 288 
SANDERSVILLE, GEORGIA 
All Inquiries Given Prompt And Careful Attention 
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ADVERTISING 


PAYABLE IN ADVANCE 


Copy must be in office of AMERICAN LUM- 
BERMAN by Monday prior to publication 
date. Rates are based on number of WORDS 
and consecutive insertions as shown below. 
Be sure to count address. For “blind’’ ad- 
dress care this publication count 5 words. 
Advertisements are set in uniform style, in 
proper classification, with first line in capitals, 
if so ordered. 

Extra lines of white space count as 5 words. 
Please specify CLASSIFICATION desired. 


RATES PER WORD, PER INSERTION 


8c per word for one insertion. 

7c per word, per insertion, for 2 consécutive 
insertions. 

6c per word, per insertion, for 3 to 5 consecu- 

tive insertions. 

MINIMUM CHARGE $1.60. 

Attractive discounts for 6, 13 or 26 consecu- 

tive insertions. 

When answering “blind’’ advertisements ad- 

dress number shown care of 


AMERICAN LUMBERMAN 


139 N. Clark St., Chicago 2, Illinois 








HELP WANTED 


WANTED—SUPERINTENDENT 


For large retail lumber yard in southem Wis- 
consin, Experience necessary. Must have 
ability to handle men. Address B-105, Amer- 
ican Lumberman. 


WANTED—DETAILER & BILLER 


Mutual Millwork Co., Orlando, Fla., has 
opening for good Special Millwork Detail 
Man. Must know construction and how to 
produce Special Millwork to fit the builders’ 
needs. State age and salary expected and 
how soon available. Please enclose recent 
snapshot with your reply. 














WANTED: Assistant Manager of a large re- 
tail lumber yard in Illinois. A fine opportunity 
for the right man. Address H-45, American 
Lumberman. 





WANTED—ARCHITECTURAL ENGINEER. We 
have a good opportunity in the field of pre- 
fabrication. If interested, write, stating all of 
your qualifications and past experience. Ad- 
dress G-44, American Lumberman. 





Wanted A Sash and Door Salesman for Cen- 
tral Illinois. Address G-45, American Lumber- 
man. 


LARGE RETAIL LUMBER YARD wants high 
grade yard foreman. Central States. Willing 
to pay good salary to right man. Address 
G-30, American Lumberman. 


BOOKKEEPER & STENOGRAPHER WANTED 
Florida Retail Lumber concern wishes to em- 
ploy an experienced bookkeeper, also stenog- 
rapher. Permanent employment in a good 
town. Address G-40, American Lumberman. 


WANTED: Combination Band resaw and ma- 
chine man for planing mill working heavily 
on surfacing two sides and center resawing. 
Address H26, American Lumberman. 














WANTED: Experienced retail lumber yard 
manager for line yard in town of 10, lo- 
cated in good town in Iowa. Must be high 
class. . Complete. knowledge. of. business. 
Permanent connection. Salary open. Retire- 
ment pension plan in operation. lendid op- 
portunity for good man. Address H-28, Amer- 
ican Lumberman. 





HELP WANTED 


Wanted Northern Hardwood Inspector for 
steady immediate work. Address i. 31, Amer- 
ican Lumberman. 


WANTED—FOREMEN 


Progressive modern sash and door plant 
needs experienced sash and door foremen, 
familiar with billing, set-up and production. 
Address H-48, American Lumberman. 














Wanted: Experienced, capable and reliable 
man to purchase logs and estimate timber in 
Western Kentucky and Northern Tennessee. 
Stimson Lumber Company, Owensboro, Ky. 


HARRIS BROTHERS COMPANY 


Essential industry, needs architectural mill- 
work billers and detailers, permanent, sub- 
stantial salary, daylight offices, plant cafe- 
teria, paid vacation, insurance plan. Write 
iving full information as to your experience. 
ddress Mr. Edward F. Leonard, 1349 W. 
35th St., Chicago 9, Illinois. 








WANTED: Experienced lumberman as mana- 
ger for good retail yard. Address H-46, 
American Lumberman. 





WANTED: Experienced office men and experi- 

enced hardware man for large retail lumber 

a Whelan Lumber Company, Topeka, 
ansas. 





WANTED—Plant Superintendent to form a per- 
manent connection with a progressive, long 
established and well financed operation con- 
sisting of saw mill, planing mill and complete 
remilling facilities, located in large South- 
eastern city. State age, references, experience 
and salary expected. Address G-38, erican 
Lumberman. 





Millwork executive wanted by long establishd 
Southem firm interested in expansion. Must 
be capable of managing special millwork 
plant and stock jobbing department. Splendid 
opportunity for experienced man. Write fully 
Box G-22, American Lumberman. 


WANTED—Allround yardman for small yard. 
State wages and experience. Chicago suburb. 
Address G-26, American Lumberman. 


WANTED for northern Illinois yard—expe- 
rienced lumberman with managerial and sell- 
ing. experience who has a good —— 
knowledge of building construction. Goo 
starting salary with excellent future pros- 
pects. State qualifications in first letter. Ad- 
dress G-48, American Lumberman. 


WANTED AT ONCE—Capable retail lumber 
yard foreman, preferably a returned veteran, 
$280.00 per month. One year’s work New York 
State followed by permanent position Illinois. 
Write full particulars first letter. Address G-47, 
American Lumberman. 


WANTED: Experienced and capable Superin- 
tendent or Manager for our Mill Work Fac- 
tory, principal duties will be estimating, buy- 
ing and selling and general supervision of 
all employees. Address H-25, American Lum- 
berman. 

















SALESMAN WANTED 


Large San Francisco lumber and building ma- 
terial yard. Must be experienced. Essential 
industry. Permanent job now and after the 
war. Good salary and chance for advance- 
ment for some one able to assume responsi- 
bility. This is an inside sales job and a real 
opportunity. Address G-49, American Lumber- 
man. 





Rare opportunity for man of some ability. 
some ambition and much energy and char- 
acter. Traveling job with —— and well 
financed Midwest lumber wholesaler. Guar- 
anteed salary and profit sharing. Some saw- 
mill or retail yard experience desirable. Ad- 
dress G-41, American Lumberman. 





Manager: For lumber department, must be 
experienced, handle men, sell, estimate sales 
promotion. We are one of the largest whole- 
sale and retail building supply dealers m 
this vicinity. Best post war possibilities. W 
pay top salary to the right type. Write giv- 
ing full qualidcations. Calumet Iron & Sup- 
ply Company, East Chicago, Indiana. 


SMALL HOME DESIGNERS 
Old established mid-west firm wants services 
of designers and draftsmen. Permanent }° 
for right men. Salary commensurate with ex- 
perience. Gordon-Van Tine Company. Dav- 
enport, Iowa. 





dd 


Wanted: Man to handle lumber and wood 

products ——_ See and Roy “4 oan 
ssful wholesale company in ca 

All — lies confidential. Address 30. Amer- 

ican Lumberman. } 
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